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The Eastern Cape Department of Education in collaboration with the District Curriculum Personnel developed this document in order to support teachers in their implementation of EMS in the classroom . It is envisaged that these Lesson Plans will improve the quality of teaching and learning and therefore contribute to improved Learner performance.

 This document contains: 

· Content Framework for Grades 4 – 9 covering term two to term four
· Exemplars of lesson plans for grades 4 – 9 for term 2 only. 

The document is a follow up on the Provincial Resource Material document which was developed during October 2008 and deals with planning i.e Exemplars of Learning Programmes, Work Schedules and exemplars of Lesson Plans for the first term.   In some activities assessment tool exemplars are provided as Annexures to assist teachers to further develop their own.

When using this document teachers are encouraged to use a variety of textbooks and other available resource material.  Teachers are  encouraged to adapt these activities to suit their own context.  It should be remembered that the document should be perceived as a guideline document and is not to be utilized exclusively for teaching, learning and assessment. Teachers are therefore encouraged to extend the activities and move beyond these exemplars. 

This document must also be read and used in conjunction with National Curriculum Statements, National Assessment Guidelines, Provincial Assessment Guidelines and Provincial Resource Material for EMS.
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INTERMEDIATE PHASE

FRAMEWORK– GRADE 4

TERM 2

	WEEK
	LEARNING OUTCOMES AND ASSESSMENT STANDARDS
	CONTENT


	ACTIVITIES
	ASSESSMENT

	11-14
	LEARNING OUTCOME 4:

ENTREPRENEURIAL KNOWLEDGE AND SKILLS
AS 1 – Identifies different characteristics (abilities and talents) of entrepreneurs

AS 2 – Explains how entrepreneurs combine labour (work), capital (money, machinery, tools) and natural resources (raw materials) to gain profit

AS 4 – Differentiates between the entrepreneurial actions of buying, selling and producing
	ENTREPRENEUR​SHIP

AS 1:

Concepts;

· Entrepreneur

Characteristics (abilities and talents)
	ACTIVITY 1 – CHARACTERISTICS OF ENTREPRENEURS

The teacher asks learners to mention a few people in their community who they know had started a business because he / she had an idea. Learners are also requested to say why they think this was an opportunity to start a business.  The teacher further requests individual learners to tell the class something about this person. The rest of the class listens carefully and makes notes. The teacher consolidates this introduction by telling the learners that such a person is called an ENTREPRENEUR.

Teacher introduces the following characteristics that successful entrepreneurs usually have.

1. Identify a need or want in the community

2. Know about the type of business they want to run

3. Think of good ideas to satisfy a need or want

4. They work hard

5. They are reliable

6. They are honest
	INFORMAL ASSESSMENT:

Questions and answers



	
	
	
	7. Stay positive even when things don’t go well

8. Good organisers

9. Good at managing people

10. Have good financial skills

11. Believe in themselves

The teacher then instructs the learners to read the speech bubbles  underline the possible characteristics of an entrepreneur and answer the question that follows:




	INFORMAL ASSESSMENT

Class Work



	
	
	
	


Which of these characteristics do Enrique, Thakane, Vincent, Annabelle and Muneeb have? Complete the table below by ticking of the correct column:

Characteristics

Enrique

Thakane

Vincent

Annabelle

Munneb

1

2

3

4

5

6

7

8

9

10

11


	

	
	
	AS 2:

Concepts:

· Factors of production

· Labour

· Land

· Capital

· Natural resources

Explains how entrepreneurs combine labour (work), capital (money, machinery, tools) and natural resources (raw materials) to gain profit


	ACTIVITY 2 – FACTORS OF PRODUCTION

1. Teacher explains “production” to the class and introduces the Factors of Production that are needed in the production process. Teacher also emphasises that the entrepreneur needs to organise and combine these factors to make a profit. Teacher makes several examples concerning the above and let learners name their own examples

FACTORS OF PRODUCTION


Capital (money,machinery,tools) Labour(workers]) Natural Resources (raw materials)
2. Learners draw or collect pictures of products e.g. a loaf of bread, a car, a book, a chocolate, a toy etc. They paste these pictures in the centre of a sheet of paper and with a partner discuss and list the Factors of Production that were used to make this product and how the person can make a profit e.g.

[image: image1.wmf]
ACTIVITY 3 – WHAT ENTREPRENEURS DO

Teacher introduces the concepts: Producing, Buying and Selling  Income & expenditure, cost price and selling price by making the following example: Carton of Milk

PRODUCER:  Dairy Farmer

MANUFACTURER: Dairy – cartons of milk and other milk products

WHOLESALER: Manufacturer sells to wholesalers

RETAILER: Wholesalers sells to retailers (shops)

CONSUMER: Buys from retailers 

The teacher also introduces – Cost price and selling price using the following example: Cost Price (R20) + Profit (R5) = Selling Price (R25)

The teacher now introduces the TERM: “CHANNEL OF DISTRIBUTION” to the learners and consolidates the concepts as indicated in the introduction by asking learners to give examples and explain their choices


	Informal Assessment

Poster

INFORMAL ASSESSMENT

Formative Questions and Answers & reflections by learners



	
	
	AS 4:

Concepts:

· Buying & selling

· Producing

· Income & expenses

· Cost & selling price
	Teacher instructs the learners to read through the following case study and answer the questions that follow

Matthew’s Fresh Fish:

Matthew is an entrepreneur.  There are a lot of people and a lot of restaurants in the area so he saw the need for a fresh fish shop. Matthew works very hard and he is a good organiser, controller and manager.

Matthew’s main expense is buying fish [1000kg per month]. He buys most of his fish from Mossel Bay at R15 per kg. He also sells sauces, canned fish, fish soup and spices so that when people come to his shop, they can buy everything they need to prepare their meal. He also needs packaging for the fish such as boxes, paper and plastic bags. We call all these goods raw material.

Matthew has three assistance in his shop. He has to pay high rent for his shop. This is because it is in a smart part of the town. But Matthew says the position of the shop is very important because it is close to many people with high income and many restaurants.

Fresh fish goes badly within a few days. He has to make sure he keeps the fish on ice on its journey from Mossel Bay to Cape Town. At the shop he keeps the fish in fridges and sells it within two days.  Restaurants like their fish delivered in portions ready for the chef to cook.  The assistance clean and cut the fish into portions. Then they pack it in ice to deliver to the restaurants.

When customers come into the shop, the assistance clean and cut their fish and then pack it in plastic bags.

He advertises his product. He has brochures that tell people where the shop is and the telephone numbers. The shop stays open late in the evening so that people can buy fish on the way back from work at R30 per kg

1. List all the things Matthew has to buy every month for his fish shop

2. Where does he get his supplies?

3. List two ways in which Matthew produces fish for his customers.

4. What does he need to produce the fish in each of these ways?

5. List three ways in which Matthew gets customers to buy his fish.

6. Matthew buys 1 000kg of fish each month. Calculate the following for one month:

· Cost Price

· Selling price


	FORMAL ASSESSMENT

Case Study

Tool: Memo




	WEEK
	LEARNING OUTCOMES AND ASSESSMENT STANDARDS
	CONTENT
	ACTIVITIES
	ASSESSMENT

	15 - 18
	LEARNING OUTCOME 3 – MANAGERIAL, CONSUMER AND FINANCIAL KNOWLEDGE AND SKILLS
AS 3 – Identifies different sources of personal income and plans spending and saving by drawing up a personal budget

AS 4 – Investigates the use and purpose of a savings account
	FINANCIAL LITERACY

AS 3: 

Concepts:

· Personal income

· Sources of income

· Spending and saving

· Expenditure

· Basic personal budget

Identifies different sources of personal income and plans saving and spending by drawing up a basic personal budget

AS 4:

Concepts:

· Savings accounts

· Uses and purpose of savings account

Investigates use and the purpose of a savings account
	Teacher asks the learners to use their dictionary and look up the meaning of the following  concepts: Personal income, Source of income, expenditure, spending and saving, budget, savings account [

ACTIVITY 1 – PEER TEACHING

Teacher divides class into pairs and facilitates the activity where learners have to explain to one another the above concepts in their own words.

ACTIVITY 2 – FISH FRESH

1. Teacher instructs learners to to read the case study on Matthew’s fresh fish shop as indicated below and to answer the questions that follow:

Matthew’s other income from the products that he sells is 

R15 000 per month. His expenses for rent, salaries, water and electricity is R10 000. This is Matthew’s personal budget for a month:

INCOME

EXPENDITURE

Fresh Fish

30000

Fresh Fish

15000

Canned Fish

15000

Salaries

10000

Fish Soup

Rent

Sauces

Water & Electricity

Spices

TOTAL

45000

25000

1. How much money does Matthew have to save at the end of a month?

2. Discuss, with your partner, what you would advice Matthew to do with his profit.

Do an investigation about the use and purpose of a savings account and prepare an oral presentation for the class. 

ACTIVITY 3 – CLASS WORK / SHORT INFORMAL TASK

From the above information indicate how you would go about to generate an income by sharing your ideas with your partner.  Thereafter draw up your budget for a month based on the information.


	INFORMAL ASSESSMENT

Reflection by learners

FORMAL ASSESSMENT

Investigation and Oral Presentation

TOOL: Rubric
INFORMAL ASSESSMENT

Class Work

FORMAL ASSESSMENT

Controlled Test 

TOOL:  Memo

FORM: 


TERM 3 

	WEEK
	LEARNING OUTCOMES AND ASSESSMENT STANDARDS
	CONTENT


	ACTIVITIES
	ASSESSMENT

	21 - 24
	LEARNING OUTCOME 3: MANAGERIAL, CONSUMER AND FINANCIAL KNOWLEDGE AND SKILLS
AS 1 – Participates in the management of classroom project

AS 2 – Distinguishes three different types of local businesses:

· Trading (e.g. spaza shops, flea markets, car boot sales and shops)

· Manufacturing (e.g. brickyard, bakery, factory)

· Servicing (e.g. taxi, hairdressers, hotel and bed and breakfast)
	AS 1: 

Concepts:

· Planning

· Organizing

· Leading

· Controlling

· Project

Participates in the management of classroom project

AS 2:

Concepts:

· Trading businesses

e.g.:

· Spaza shops

· Flea markets

· Car boot sales

· Shops

· Manufacturing businesses e.g.

· Brickyard, bakery and factory

· Servicing businesses e.g.

· Taxi, hairdresser. Hotel and bed and breakfast

Distinguishes three different types of local businesses


	ACTIVITY 1 – MANAGING A CLASS ROOM PROJECT

The teacher sketches a scenario to the class to emphasises the importance of good management for a business / project to be completed successfully. Teacher makes use of the following illustration:

PLANNING     ORGANISING    LEADING          CONTROLLING


SUCCESS

Learners are referred to annexure A and must answer the following questions:

1. Is the classroom in the picture clean and tidy?

2. List all the things that need to be cleaned and tidied.

3. Make a list of all the things that you must do.

4. Imagine that your class is going to clean and tidy the classroom in the picture. Decide who is going to do each job that you have listed.

5. Decide who will check that all jobs are done.

6. Plan an actual classroom clean-up for your classroom. Decide on the jobs to be done, when they must be done and then make a roster for a week. Carry out your clean-up according to your roster.

NB> Your teacher will control everything

ACTIVITY 2 – KINDS OF BUSINESSES
1. In groups learners will brainstorm the different jobs people do.  These are listed on the chalkboard.

2. The teacher gave learners homework to look up the meaning of the following concepts and they must also use these words in sentences:

· Trading

· Manufacturing

· Servicing

3. The teacher marks the homework and the learners do corrections. The teacher further  explains the concepts and asks the learners to write the examples  from their community of each business  on the board under a specific heading, see table below :

· Trading

· Manufacturing

· Servicing

TRADING

SERVICING

MANUFACTURING

4. Teacher instructs the learners  to collect pictures and make a poster that will illustrates different kinds of business.  These posters will be displayed in class.


	Informal Assessment:
Mini Project

Formal Assessment:
 Poster

TOOL: Rubric



	25 - 28
	LEARNING OUTCOME 4:  ENTREPRENEURIAL KNOWLEDGE AND SKILLS
AS 5 – Participates in a fair or market day at school or in the community to practice and apply entrepreneurial knowledge and skills
	AS 2:

Concepts:

· Planning

· Organizing

· Leading

· Controlling

· Target group

· Product / service

· Marketing strategy

· Pricing

· Cost and selling price

· Participates in a fair or market day

Participates in a fair or market day at school or in the community to practice and apply entrepreneurial knowledge and skills
	ACTIVITY 3 – PARTICIPATING IN A MARKET DAY

The teacher will help the class to organise a school market day.  The class is divided into groups. Learners can use the picture from “Oxford Successful EMS page 60” for some ideas or can come up with their own ideas.

The teacher refers the learners to the illustration (class project) to guide them in organising the event.

1. PLANNING AND ORGANISING THE MARKET DAY:

The following questions / ideas are discussed in each group as preparation, organisation and planning for the market day.

· What product or service will you sell?

· Are there people who want to buy your product? In other words, is there a market for your product or service? How do you know?

· What do you need to start your business?

· How will you get the things you need?

· What does it cost to make your product or provide your service?

· What price will people pay for your product or service?

· How did you work out the price?

· Could you sell your product or service at a lower price than people are willing to pay?

· What profit do you plan to make? How did you work this out?

· What will each member of the group do?

· What special skills do you need to make your business idea special?

· Do you have all these skills?

· Discuss the position of the stalls for each business. Try to find the best place for each one

· Draw a large plan to show the position of each market stall

· List the types of products and services that will be on sale.

· Discuss how will you let the public know about your product? Discuss the different advertising media and choice the one you are going to use to advertise your product.

	Simulation
Formal Assessment

METHOD: Self

FORM: Project

TOOL: Assessment Chart [page 108 EMS for the New Nation]



	29 - 30
	
	
	2. REFLECTING ON THE MARKET DAY

After the market day the learners discuss the following questions. They give reasons for their comments and observations.

· Did you sell as much as you hoped you would?

· Was your stall located in the right place?

· Were your selling price right?

· Did you have enough customers?

· Did you have too much competition?

· Did you have enough time to sell your product?

· How much profit did you make?

· Did you advertise your product correctly?

· What problems did you experience?

· Did you enjoy being an entrepreneur?

· What did you learn from the experience?

· Would you like to do more entrepreneurial activities? Why, or why not?

· Which entrepreneurial skills do you need to work at developing? Suggest how you could do this?

EACH GROUP PRESENTS THE FINDINGS TO THE CLASS
	Formal Assessment

METHOD: Teacher

TOOL: Memo

FORM: Controlled Test

[Oxford Successful EMS Page 52]




TERM 4 
	WEEK
	LEARNING OUTCOMES AND ASSESSMENT STANDARDS
	CONTENT


	ACTIVITIES

	ASSESSMENT

	31 – 34
	LEARNING OUTCOME 2 – SUSTAINABLE GROWTH AND DEVELOPMENT
AS 2 – Describes the economic and social impact of the discovery of minerals in South Africa (e.g. job creation, wealth creation, exploitation of cheap labour, migratory labour, health and safety hazards)
	AS 2:

Concepts:

· Minerals

· Migratory  Labour

· Cheap labour

· Poverty

· Economic impact on discovery of minerals in South Africa

· Social impact on discovery of minerals in South Africa e.g. job creation, exploitation of cheap labour, health and safety hazards and migratory labour


	THE DISCOVERY OF MINERALS

The teacher discusses the following concepts with the class: minerals, migration, poverty, cheap labour, economic and social impact of discovery of minerals in South Africa

ACTIVITY 1 –How mining helped South Africa to develop
Teacher to provide learners with a copy of Oxford Headstart EMS page 28 or develop another activity.
Learners read the passage  and answer the following questions:
1. Why did so ACTIVITIES many towns develop in South Africa between 1860 and 1900?

2. What was built to help transport people in great numbers?

3. Why did the town of Kimberley grow?

4. Why was Johannesburg built?

5. What mineral resources does South Africa have?

6. Why are these mineral resources important?

	

	
	
	· 
	Teacher consolidates by further explaining how mining helped South Africa to develop.
ACTIVITY 2 – Money from minerals

Learners read the passage from Oxford Headstart EMS page 29 and answer the following questions:

1. List all the different ways in which mining has brought wealth to South Africa.

2. There are many gold mines in Gauteng Province. What does the word Gauteng mean?

ACTIVITY 3 – CIRCLE OF POVERTY

Learners read the passage from Oxford Headstart  page 30 – 31

ANNEXURE E and answer the following questions:

1. Look at the picture. It is called the circle of poverty because the problem of having no money goes on and on.  Copy these sentences down and fill in the missing words:

a) Family needs____________for food clothes and taxes so man becomes a __________worker.

b) He moves to the__________to work on the mines

c) The women, children and_______people have to do all the work on the farm.

d) The_________are bad because of drought.

e) The family must buy food and clothing from______________.

f) These stores are expensive. They need more and more__________

g) The men must continue to be migrant_________

ACTIVITY 4 – MINE SAFETY

– 

Learners read Oxford Headstart  page 32 and answer the following questions:

1. How many people did Tshediso’s father support on his mining salary?

2. How did Tshediso’s father die?

3. How has this death changed Tshediso’s life?

ACTVITY 5 – 

The teacher organizes old mine workers /history teacher to be a guest speaker  and address the learners on the following topic:

· Economic and social impact of the discovery of minerals in South  Africa focusing on 

· job creation

·  wealth creation
·  exploitation of cheap labour

·  migratory labour
·  health and safety hazards)
Learners need to take note and ask questions where necessary. Thereafter learners are to write an essay where they will discuss the economic and social impact of the discovery of minerals in South Africa.

ACTVITY 6 – RESEARCH
Learners do research on mine safety in South Africa today and prepare an oral presentation for the class.

	Formal Assessment

Method: Self

Tool: Rubric

Form: Case Study

Formal Assessment

METHOD: Teacher

FORM: Presentation

TOOL: Rubric

Research

Tool: Rubric


	35 – 38
	AS 3 – Identifies the local community’s efforts in fighting poverty (e.g. RDP, urban renewal and rural development projects)
	AS 3:

Concepts:

· Poverty

· Poverty eradication resources

· RDP

· Urban renewal

· Rural development projects


	ACTIVITY 7 – DEVELOPMENT PROJECTS

Teacher asks learners to brainstorm the causes and consequences of unemployment in their communities.  They must also mention ways in which unemployment can be overcome. Learners are instructed to read the list of projects below and answer the following questions:

1. Read the following list of projects. Which projects do you think are good projects for your community?

a) Making furniture from trees

b) Growing and selling vegetables

c) Making and selling toys from cool drink cans

d) Washing cars (car wash)
e) Collecting and fixing broken appliances (toasters, kettles, irons etc.)

f) Dying wool and knitting jerseys

g) Growing and selling flowers

h) Selling homemade food

2. Choose TWO of the projects from the list. For each project write down two skills that people will learn from doing the work.

3.  Explain how both projects:   use resources well or improve the environment.

4. Answer the following questions:
1. What work do the people in the project do?

2. Who started the project?

3. Where did the money come from?

4. Name two ways that this project helps the community.

5. Which two skills did people learn in the project?

ACTIVITY 9 – A PROJECT IN YOUR COMMUNITY

1. Do some research and find out which projects are operating in fighting poverty in your area.
2. Are there any Government projects operating in your community at present. (e.g. RDP, urban renewal, rural development projects) Discuss and explain what are they doing and are they successful in what they are doing
Prepare a report to present to the class.
	Formal Assessment:

Project

Formal Assessment

Controlled Test

Tool: Memo




 EXEMPLAR A
Term 2 LESSON PLAN 1 

	Learning Area: Economic and Management Sciences                                                                 Grade: 4
Context: Entrepreneurial activities                                                                                                Duration: 8 Hours
 Week :  11 - 14 (8 Hours)                                                                                                             Date completed:

	Skills
	Knowledge
	Values

	Differentiates 

Investigates 

Reading

Interpret

Calculate
	Learners will know the following:

What an entrepreneur is

Talents and abilities of an entrepreneur

Factors of production

How entrepreneurs combine the factors of production to make a  profit

Differentiate between the following concepts:

· Producing

· buying 
· selling

· Income and expenditure

· Cost price
·  selling price
· Profit
	Appreciation 

Tolerance

Respect

Responsibility

Accountability

Confidence

	LOs and ASs
	Teaching Activities
	Learning Activities 
	Assessment

	LO4 Entrepreneurial Knowledge and skills 

 AS 1: Identifies different characteristics ( abilities and talents ) of entrepreneurs 

AS 2: Explains how entrepreneurs combine labour (work) capital (money, machinery, tools) and natural resources (raw materials) to gain profit.

AS 4: Differentiates between the entrepreneurial actions of buying, selling and producing
	ACTIVITY 1( a ) 

CHARACTERISTICS OF ENTREPRENEURS

The teacher asks learners to mention a few people in their community who they know had started businesses from an idea they had. Learners are also requested to say why they think this was an opportunity to start a business.  The teacher further requests individual learners to tell the class something about the personality/ characteristics of this person (learners will probably mention characteristics of an entrepreneur). Teacher writes appropriate learner responses on the chalk board. The teacher consolidates this introduction by telling the learners that such a person is called an ENTREPRENEUR.

Teacher uses learners responses and links this with the characteristics that successful entrepreneurs have. Teacher will write down the characteristics of entrepreneurs on the chalk board and discuss these with the learners.

The characteristics of successful entrepreneurs:

12. Looks for business opportunities.

13. Risk takers 

14. Visionary 

15. They work hard

16. They are reliable

17. They are honest

18. Stay positive even when things don’t go well

19. Good organisers

20. Good at managing people

21. Have good financial skills

22. Believe in themselves

ACTIVITY 1 ( B )
The teacher then instructs the learners to read the following information based on five different entrepreneurs and complete the table below. 

 SHAPE  \* MERGEFORMAT 




 SHAPE  \* MERGEFORMAT 





Which of the characteristics mentioned in activity 1( a ) do Enrique, Thakane , Vincent , Annebelle and Muneeb have? Complete the table below ticking the correct column.

Characteristics

Enrique

Thakane

Vincent

Annabelle

Munneb

1.Business Opportunities 

*

*

2. Risk takers 

*

3 .Visionary 

*

4.Hard working 

*

*

5. Reliable 

*

6 .Honest 

*

7 .Stay positive 

8 .Good organiser 

*

9 .Good manager of people 

*

10 .Good financial skills 

*

11. Believe in themselves 

*

*

*

*

*

NOTE: Learners are encouraged to come up with more characteristics of entrepreneurs than were mentioned in the notes. 
The teacher consolidates by giving learners a summary.
ACTIVITY 2 
( a )Teacher asks the learners to use their dictionaries to find the definition of the word: PRODUCTION. Learners are instructed to write down this definition in their class work books. Teacher consolidates by asking one learner to give the definition and checks whether all learners have the same answer and further explain Production using example
(b) The teacher chooses any product and asks learners to brainstorm what goes into the making of the product. Learners are told to discuss the steps in making the product. EG School desk / chairs / tables. 

The teacher further asks the learners to discuss the following questions : 

( i )Who identified the opportunity of making chairs for schools?
      Answer: Entrepreneur 
(ii) Who actually makes/build up the chair?

      Answer: Workers
( ii. )After you have identified the materials needed to make a chairs how
      are you able to acquire the necessary material?

      Answer: Money is needed to buy the material. 

The teacher concludes by classifying all learners’ responses according to labour- workers, capital – money, machines, tools, natural resources - raw material. These are classified as the factors of production. The teacher further explains how the entrepreneur combines all these to make a profit.

Teacher asks the learners choose their own product and identify the components involved in making the product. The learners will also explain how the entrepreneur combines the components in order to make a profit.

(c)Two young entrepreneurs are given R50 to their cooldrink selling businesses. The first one buys the cooldrink from the supermarket in four  2liter bottles(8 cups per 2l bottle) at R10 each and sells it in cups for R2,00 per cup, she also bought 100 cups for R10.
The second entrepreneur bought 5liter home-made syrup at Vaal Orange  for R40 and makes 10liters of cooldrink and sells it for R2,00 per cup with ice.   She also bought 100 cups for R10.  
At the end of the month after all cooldrinks have been sold the businesses calculated their profits and discovered that the second entrepreneur made more profit than the first one.  
Teacher discusses with the learners why the second entrepreneur got more profit than the first one. 

The teacher consolidates the lesson by explaining the effective and efficient uses of resources.

ACTIVITY 3 – WHAT ENTREPRENEURS DO

( a )The teacher asks the learners to brainstorm the meanings of the            following words: Buying, selling and producing. 

Teacher then asks them to check their answers by looking up the meanings of the concepts in the dictionary. The teacher uses the following example to further explain these concepts:

The teacher shows learners a carton of milk and asks learners the following questions:

 ( I ) Who produces the milk? Answer: Dairy farmer

(ii) Where do you get milk from? Answer: The shop/ supermarket 

 (iii) How does the milk get into the carton? Answer: Milk is pasteurized and packaged into the cartons

(iv) What happens after this process has taken place? Answer: It is sold to retailers eg Shoprite after which it is sold to consumers. Retailers buy the milk from the producer and consumers buy the milk from the retailers.

The teacher consolidates by explaining that producers produce the product and sell it in order to make a profit. Also the businesses buy the milk and resell to customers in order to make a profit. They charge their selling price by adding the profit onto the cost price. 

 E.G. If they want to make a profit of R10, and the cost price of the product is R15, therefore the selling price would be R25.

Selling Price = Cost price + Profit

                      = R 15 + R10
                      = R25
 Teacher gives learners 2-3 exercises to calculate the selling price.
(b) Teacher gives the learners an activity where learners simulate the buying and selling of a product such as oranges. One group represents the producers, who sell oranges to retailers at a profit. The retailers will add their profit and sell to the rest of the class who represent the consumers.

Teacher instructs the learners to read through the following case study and answer the questions that follow See Formal Task 1 on Page 32
	Learners engage in a class discussion, naming people who started their own businesses as well as characteristics of these people. 

Learners listen to teacher explaining the characteristics of entrepreneurs and then write down the characteristics of entrepreneurs in their class work books.

Learners read the information on different entrepreneurs and complete the table in their class work books.

Learners look up the meaning of the word production and then write it in their class work books.

Learners brainstorm what goes on into making a chair.
Possible answers for a chair- : wood, glue, screws, nails, metal, machines cut the wood, workers put different components together. Money was needed to buy all materials; an entrepreneur saw an opportunity to make chairs for schools.

Learners draw or collect pictures of products e.g. a loaf of bread, a car, a book, a chocolate, a toy etc. They paste these pictures in the centre of a sheet of paper and with a partner discuss and list the components that were used to make this product and how the person can make a profit 

e.g.

[image: image4.wmf]
Learners do brainstorming activity.

Learners respond to questions 

Learners do class work activity- calculations 
Learners do simulation 

Learners complete the case study 
	Informal Assessment : Class discussion
Class Activity
Question and Answers
Class work/ homework  activity



Case study
Class work 

Informal Assessment: Simulation 

Formal Task: Case Study

	Resources: Various Textbooks – Headstart – Grade 4; NCEE Seminar A material ( Production of t-shirt )
	

	Expanded opportunities: 
	

	Teacher reflection:
	


FORMAL ASSESSMENT TASK 1.

	CONCEPT / TOPIC: Entrepreneurship 

	LO4

Entrepreneurial Knowledge and Skills
	AS1: AS 1 – Identifies different characteristics (abilities and talents) of entrepreneurs
	
	AS3:

	
	AS2: Explains how entrepreneurs combine labour (work), capital (money, machinery, tools) and natural resources (raw materials) to gain profit
	
	AS5:

	
	AS4: Differentiates between the entrepreneurial actions of buying, selling and producing
	
	

	TIME ALLOCATION
	60 minutes
	
	
	
	

	PROCESS SKILLS
	List, Reading, Interpret, Calculate
	
	
	
	

	MARK ALLOCATION
	25 marks

	LEVELS OF COMPLEXITY  
	1
	2(
	3
	4
	5
	6


	CASE STUDY :
Matthew’s Fresh Fish:

Matthew is an entrepreneur.  There are a lot of people and a lot of restaurants in the area so he saw the need for a fresh fish shop. When he started, he had to spend a lot of money on fridges and freezers. Matthew works very hard and he is a good organiser, controller and manager.

Matthew’s main expense is buying fish [1000kg per month]. He buys most of his fish from Mossel Bay at R15 per kg. He also sells sauces, canned fish, fish soup and spices so that when people come to his shop, they can buy everything they need to prepare their meal. He also needs packaging for the fish such as boxes, paper and plastic bags. We call all these goods raw material.

Matthew has three assistance in his shop. He has to pay high rent for his shop. This is because it is in a smart part of the town. But Matthew says the position of the shop is very important because it is close to many people with high income and many restaurants.

Fresh fish goes badly within a few days. He has to make sure he keeps the fish on ice on its journey from Mossel Bay to Cape Town. At the shop he keeps the fish in fridges and sells it within two days.  Restaurants like their fish delivered in portions ready for the chef to cook.  The assistance clean and cut the fish into portions. Then they pack it in ice to deliver to the restaurants.

When customers come into the shop, the assistance clean and cut their fish and then pack it in plastic bags.

He advertises his product. He has brochures that tell people where the shop is and the telephone numbers. The shop stays open late in the evening so that people can buy fish on the way back from work at R30 per kg

1. List all the things Matthew has to buy every month for his fish shop [1]

2. Why can we say that Matthew is an entrepreneur? [4]

3. Where does he get his supplies? [1]

4. List two ways in which Matthew produces fish for his customers. [2]

5. What does he need to produce the fish in each of these ways? [1]

6. List three ways in which Matthew gets customers to buy his fish. [3]

7. List the factors of production that he uses to gain a profit. [3]

8. Matthew buys 1 000kg of fish each month. Calculate the following for one month:

· Cost Price [5]

· Selling price [5]



	FORM OF ASSESSMENT: Case  Study



	ASSESSMENT TOOL: Memo




MEMORANDUM FOR TASK 1

1. Fresh Fish 









(1)

2. He saw an opportunity for starting this business





Works very hard








(4)

Good organiser, controller and manager

3. From Mossel Bay








1)


4. Sells fresh fish in portions







(2)

Canned fish, Fish soup

5. Fridges and freezers







(1)


6. Advertisements, brochures and the shop stay open late.


(3)

7. Capital, Labour, Natural Resources [raw materials]



(3)

8. Cost Price = 1000kg x R15 = R15 000 per month



(5)

Selling Price = 1000kg x R30 = R30 000  




(5)
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Term 2 LESSON PLAN 2 

	Learning Area: Economic and Management Sciences                                                                          Grade: 4

                                                                                                                                                              Number of Activities: 4 

Duration:  8 Hours                                                                                                                                 Week: 15 – 18

	CONTEXT
	The entrepreneurial environment

	CORE CONTENT

SKILLS, KNOWLEDGE AND VALUES
	SKILLS
	KNOWLEDGE
	VALUES

	
	Reading, analysing, calculating, data handling


	Personal income, sources of income, spending and saving, expenditure, basic personal budget, savings account, uses and purpose of savings account
	Appreciate, Responsibility, Caring



	LO s and AS s

LO3  Managerial , Consumer and financial knowledge and skills 

AS3 Identifies different sources of personal income and plans spending and saving by drawing up a personal budget.

 AS4 Investigates the purpose of a savings account.
	TEACHING ACTIVITES 

ACTIVITY 1   BUDGET
(a) Teacher will engage the learners in a class discussion by asking them to answer the following questions:

· Do your parents have jobs or are self employed.

· Those whose parents are not working- how you survive?

· How do your parents spend their salaries – what do they pay for.

· Who receive pocket money from their parents?

· Do your parents plan how they will spend their money?

· Do you plan how to spend your pocket money?

· Do you save any portion of your pocket money?

(b) Teacher asks learners to look up the meaning of the concepts using their dictionaries : income, expenditure, spending and savings, budget, 

(c) Teacher explains that the money received by a family from whatever source is called the source of income. Teacher asks the learners to give examples of sources of income (e.g. Salaries, Wages, Selling fruit / clothes or even pocket money) . It is always a good idea to plan how you are going to spend the money you receive. This is done by way of a Personal Budget. 

Teacher will draw an example of a budget on the chalkboard and explain the different elements of the budget.

Teacher will give learners the scenario that they all receive R 50 per month as pocket money. They will draft their own personal budget.

The teacher guides the learners on how to mark the class work. The teacher consolidates the lesson by emphasizing the importance of budgeting.
ACTIVITY 2 – FISH FRESH

2. Teacher instructs learners to refer to  the case study of Matthew’s fresh fish shop below and  answer the questions that follow:

Matthew’s other income from the products that he sells is R15 000 per month. His expenses for rent, salaries, water and electricity is R10 000. This is Matthew’s personal budget for a month:

INCOME

EXPENDITURE

Fresh Fish

30000

Fresh Fish

15000

Canned Fish

10 000

Salaries

6 500

Fish Soup

 2 500

Rent

2000

Sauces

1 000 

Water & Electricity

1500

Spices

1 500

TOTAL

45000

25000

3. How much money does Matthew have at the end of the month after paying all his expenses?

4. Discuss, with your partner, what you would advise Matthew to do with his profit.

5. Give him advice on how he can increase his profit.

6. Assume that in the next month his income from selling fish drops by R 20 000 and his canned fish drops by R 5 000. How will this affect his profit if all expenses remain the same?
Before engaging learners in the project the teacher will explain to learners that one can save money in a savings account at a bank. Teacher will ask learners if they and / or their parents have a savings account at the bank.

ACTIVITY 3 – PROJECT:

(a)Learners are to investigate the use and purpose of savings accounts. 

(b)They need also to visit at least TWO different banks to find out the following information:

· What different savings options do banks offer to their clients?
· Why would banks encourage people to save – what are the benefits of saving.

· How do I go about opening up a savings account 

· How can I get access to money once it’s in the savings account?
· What is the interest rate and charges on a savings account?
· Indicate which bank would they recommend for someone who want to open up a savings account and explain why they choose that particular bank

(c) Learners are to present their project in class.

NOTE: Teachers are provided with a rubric for the presentation, but have to develop their own rubric for the project.
	LEARNING ACTIVITIES 

Learners actively participate in a class discussion 

Learners use dictionary to look up meaning of words

Learners respond to the question and listen to the teacher.
Learners copy teachers example of a budget into their class work books 

Learners develop their own budget using the template given 

BUDGET OF...........................................................
INCOME

EXPENDITURE

Item

Amount

Item

Amount

Learners work on Matthew’s case study 

Learners respond to the questions

Learners do the Project 
	ASSESSMENT 

Informal class discussion

Question and Answer
Informal Assessment: Class work

Tool: Memo
Informal Assessment:
Case Study

Formal Assessment 2: Project 

Tool: Rubric

Informal Assessment: Presentation
Tool: Rubric 
CONTROLLED TEST

	RESOURCES
	Various Text Books, Pictures, Work Sheets, Drawings



	EXPANDED OPPORTUNITIES
	Give learners extra activities to do


	TEACHERS REFLECTION:


	Where the outcomes met?                                                                  

Did learners perform well in the informal assessment tasks?

Did the activities strengthen the learners’ competencies in skills, knowledge and values?

How can I improve my teaching strategies?


Formal Assessment Task 2

	CONCEPT / TOPIC :  PURPOSE AND USE OF SAVINGS ACCOUNTS 

	LO3

Managerial, Consumer and Financial Knowledge and Skills
	AS 1:
	
	AS 4: Investigates the use and purpose of a savings account

	
	AS 2:
	
	

	
	AS 3:


	
	

	TIME ALLOCATION
	3 days

	PROCESS SKILLS
	Investigation, Preparation, Language usage, Presentation, 

	MARK ALLOCATION
	20 marks

	LEVELS OF COMPLEXITY  
	1
	2
	3
	4
	5
	6

	CONTENT OF TASK

Learners do an investigation about the use and purpose of different savings accounts and prepare an oral presentation for the class.

	FORM OF ASSESSMENT:  Presentation

	ASSESSMENT TOOL: Rubric for Presentation


RUBRIC TO ASSESS ASSESSMENT TASK 2 (PRESENTATION)
	CRITERIA
	LEVEL 1
	LEVEL 2
	LEVEL 3
	LEVEL 4

	Research / Investigation done
	No research or investigation was done
	Little research was done
	More than one type of account researched
	Thorough research done. Examples from different institutions

	Presentation of topic
	Does not have a clue about the topic
	Presents topic in a confusing manner
	Well presented
	Topic very excellent presented

	Language Usage
	Poor use of language
	Satisfactory use of language
	Good language usage
	Language usage is excellent

	Resources used to present topic
	No resources used to present the topic
	Only used one type of additional resource material
	Presentation was done with more than one additional resource material
	Use quite a number of resources and also has examples of application forms to open a savings account from different institutions


FORMAL ASSESSMENT TASK 3
	LO 3:Managerial, Consumer and Financial Knowledge and Skills


	AS 1:
	LO 4:Entrepreneurial Knowledge and Skills
	AS 1:Identifies different characteristics (abilities and talents) of entrepreneurs

	
	AS 2:
	
	AS 2:Explains how entrepreneurs combine labour (work), capital (money, machinery, tools), and natural resources (raw materials) to gain profit

	
	AS 3: Identifies different sources of personal income, and plans spending and saving by drawing up a basic personal budget
	
	AS 3:

	
	AS 4: Investigates the use and purpose of a savings account
	
	AS 4:Differentiates between the entrepreneurial actions of buying, selling and producing

	
	AS 5:
	
	AS 5:

	TIME ALLOCATION
	1 HOUR

	PROCESS SKILLS
	Reading, calculating, analyzing


	MARK ALLOCATION
	50 MARKS

	LEVELS OF COMPLEXITY  
	1
	2
	3
	4
	5
	6

	CONTENT OF TASK.

Question 1 – Read through the following passage and answer the question:

Sally wants to start her own flower-arranging business. She is going to arrange flowers for weddings and parties. Read what Sally says about how she will run her business. Then give five reasons why Sally will not be a successful entrepreneur.      

                                                                                                                                                                                                    [8]                                                                                  

Question 2 – Read the following and answer the questions that follow:

A class decided to make greeting cards to sell at a school fair. They needed pictures, scissors, cardboard, felt-tipped pens and glue. They borrowed R40 to start their business. The class worked in groups. The class decided to spend the profit they made on new books for the library.

The class made 30 cards, which they sold for R5 each. Everyone liked the cards because they were very attractive.

a. How much money did they earn by selling the cards?                                                                                                         [2]
b. What was their profit?                                                                                                                                                           [2]
c. What resources [factors of production] did the class use?                                                                                                   [8]                                   

Question 3

Alice gets R80 a month pocket money which she spends  on these things: R15 sweets; R8 stationery; R35 clothes; R12 donations and R10 on a magazine

Help Alice draw up a budget by:

a) Prioritising her expenses in a list

b) Identifying how she could spend less.

c) Suggesting ways she could increase her income.                                                                                                                   

d) Draw up her budget for the month if her pocket money increase by R20 and all other expenses remain the same except than she spend only R9 for donation.
                                                                                                                                                                                [10]
Question 4

1. Why would you encourage your class mates to open a savings account?     
                                                                                                                                                                                 [3]
2. Explain the following terms in your own words: interest, deposit, withdrawals   
                                                                                                                                                                                 [3] 
3. You have earned some money that you want to deposit into your savings account. Complete the deposit slip provided.  
                                                                                                                                                                                [10]
4. What kind of business would you like to start and why?      
                                                                                                                                                                                 [4]

	FORM OF ASSESSMENT: CONTROLLED TEST

	ASSESSMENT TOOL: MEMORANDUM


EXEMPLAR B
LESSON PLAN  

	Learning Area: Economic and Management Sciences
Context:  Entrepreneurial Activities

Grade: 4
Duration:  4 Weeks


Date completed: ________________________

	SKILLS
	KNOWLEDGE
	VALUES

	Description

Identify

Differentiation

Decision-making

Research

Selling
	Concepts:  

Entrepreneur; characteristics (talents and abilities) of entrepreneur;  inventor and invention.  Innovation

Factors of production:  Land;  Labour;  Capital and natural resources

Explains how entrepreneurs combine the factors of production to gain profit

Buying and selling;  producing;  income and expenses; cost and selling price

Differentiates between entrepreneurial actions of buying, selling and producing
	Respect

Responsibility

Accountability

Tolerance

Confidence


	LO’s and AS’s


	Teaching Activities
	Learning Activities


	Assessment

	CLUSTER
	ACTIVITY   1

1. Have learners look around the classroom and identify things that have made their lives easier.

Example:  crayons made it easier for learners to add color to their drawings.  Calculators made it easier for people to do mathematics

List their suggestions on the board
Help learners to brainstorm a list of items in the classroom.

Make use of Annexure 1 and put the flashcard of the new words, as it is explained, up on the wall or board and then the flash card of the definition, so that they can see it clearly

2. Explain to learners that someone who comes up with an idea, is called an inventor.

3. Continue explaining what an invention is and put up the flash card.  Examples of inventions are cellotape, zippers, pencils, aluminium foil.  

Make sure to have some or all of these in the class to show learners.

Ask learners to discuss what people did before a pencil was invented, it might help them to understand the concept.

Explain that sometimes people invent products that are basically useless.  Ask learners how many people would like a waterproof towel or a black highlighter pen?  

4. Inventions are not important unless they have economic value.  Explain economic value and put up the flash card.

5. Explain what an innovation is and put up the flash card

Discuss the following:

Why the bicycle was considered an innovation?

(People could go long distances without walking.  They didn’t have to feed or house an animal, such as a horse.  People were willing to buy bicycles) 

Why was the DVD an innovation?

(DVD’s provide better pictures and take up less room.  People were willing to buy them)
Ask learners if they can think of other examples.

It may not be something new, it can be improved products.  Also let them think of services.  

Discuss.

Example:  Light bulb – florescent light bulb- long life bulb

Cell phones compared to landline phones

6. Explain that people buy innovative goods and services in the market place.  Entrepreneurs bring these innovations to the market place.  Explain the word and put up the flash card and definition.

7. Point out that entrepreneurs sell these innovations in the market place where they hope to earn a profit.  Explain the word and put up the flash card and definition.

8. Discuss the following characteristics of entrepreneurs:

Entrepreneurs are risk takers.  What kind of risks do entrepreneurs take?
Entrepreneurs recognise opportunities and try to solve problems. 
 What does recognising an opportunity mean?

ways to solve the problem)

Entrepreneurs enjoy working for themselves and accept challenges.  
Why would these characteristics be important?

Ask learners to brainstorm in groups other characteristics they think entrepreneurs must have.  

Make sure their answers include the following characteristics (besides the above mentioned):

They work hard

They are reliable

They are honest

They stay positive even when things don’t go well

They are good organisers

They are good at managing people

Good financial skills

They believe in themselves

Display Annexure 2 after they have reported back.

Hand out WORKSHEET 1
ACTIVITY  2

Explain to learners that they will work in groups to produce something.

Divide the class into groups of 3 to 4 learners.  Give each group a PRODUCTION BOX.  (See resources section)

As they name items, list them on the board.

Explain that all these items can be used to produce goods and services.  Some items are called productive resources, and some are called intermediate goods..

ACTIVITY 3

 Teacher leads class discussion on intermediate goods

Explain intermediate goods as things that are made by people and used up in the production of other goods and services.

Put flash card of word and definition on board.

EXAMPLE:  Ask how many learners have made cookies.  What do they need in order to make cookies?

Use their responses to explain that when people make cookies, they use flour.  People make flour from wheat and can use it to produce other goods, such as cookies.  Flour is an intermediate good because it is made by people and used up in the production of other things.

Ask learners to give more example of intermediate goods and explain why the regard these as intermediate.

ACTIVITY 4

Explain that other items in the production boxes are productive resources.

While explaining the words put the flash cards on the board.

Point out that there are two types of productive resources in the boxes, natural resource and capital resources
While explaining put the flash cards on the board.

Explain that water, trees, coal and sand are examples of natural resources.  Ask for examples of natural resources found in the production boxes.

(seashells,  pine cones stones nuts and leaves)

Explain that the desks, school building, overhead projector, and chalkboard are examples of capital goods used to produce education.

Ask for examples of capital goods found in the production boxes  (scissors, marker)

Tell learners that they will work in their groups to produce products using the resources and intermediate goods in the production boxes.

After 15 minutes have each group share its product with the class.

Discuss the following:

1.  What item(s) were used from the production boxes to produce the goods?  (Answers will vary)
2. Did any group use something not found in the production box to produce its good?  (They might mention the building, desks, sunlight, etc.  As learners mention these items ask them to categorize the items as natural resources, capital goods or intermediate goods)
If not mentioned, point out that learners were used to produce the goods.

Explain that people are a type of productive resource, too.  People are human resources
Learners were the human resources in this production activity.

Hand out WORKSHEET 2
ACTIVITY 5

Ask learners for examples of human resources working at the school.  (teacher, principal, janitor, librarian, secretary)
Explain to learners that the different resources they have learnt about today were all used in the production process.

There is one more very important link to these resources and that is the entrepreneur that must bring all these resources together to produce goods and services to make a profit.  We will explore this topic more in the next lesson.

All these factors are called production factors and is needed for any kind of production to take place.

For the past few weeks you have learnt about inventions, innovations, the economic value of goods, the entrepreneur, production, resources needed for production, etc.  As you name these let the learners give examples and maybe the definitions to see if they understand all these new concepts.

As I have mentioned in the last lesson what is the part of the entrepreneur in the production process.  Yes he is the one that brings everything together, and make things happen.  He also makes a profit.  How does he make this profit?

Lets play a game.

Who wants to be a millionaire?

How would you go about becoming a millionaire? (Win the lottery, get a great job, etc)
Today we are going to learn one way people can become millionaires, and you can do it too! 

It has to do with becoming an ENTREPRENEUR!

We have already seen in previous lessons that entrepreneurs use their skills and initiative to launch new business ventures.

Let learners give a few more of the characteristics of entrepreneurs.  
Let’s see exactly what it takes to become a profitable entrepreneur.

Let’s assume that you have already decided that because it is so very hot every day, you want to sell cool drinks at break time.

ACTIVITY 6

You have to work in groups of 5.  Each group will sell their cool drinks at break time for one week.  The cool drink must be home made.  Groups will compete against each other.  
At the end of the first week we will select a winning team on the following basis:

· The most profit made.

· The most original advertising 

· The best tasting cool drink.

· The coldest cool drink

You have to work together as a team (one entrepreneur)
To make this profit you have to consider all your expenses:

· What will you use to make this cool drink?  Raw materials

· Where will you get these raw materials?  Will you buy it?  How much will it cost?

· Will I get the stand where I want to sell for free or must I pay rent to the school?

· What will you charge for the cool drink per glass, remember that all your expenses must be considered when working out the selling price.

Make use of WORKSHEET 3 to calculate your exact costs.

Work through the worksheet with the learners and explain any uncertainties.

After one week we will review your business and analyse why you did what you did.  This will continue for one month. Good luck in your efforts to become a millionaire!!!!!
	Learners must brainstorm and come up with a list of items in the classroom that made their lives easier. (as in example)

Let learners explain why the item they chose will make life easier
After the vocabulary has been dealt with take the flash cards off and ask learners to put it up again with the correct definition

Learners listen to the teacher and they also take note
Learners respond to questions
Learners give examples 
e.g Example:  Hairdressers that put extensions to people’s hair
Learners answer the questions
(Answers will vary.  They run the risk that their business will fail if people don’t want to buy their products.  May lose the money they invested in the business or developing of the product)
(Answers will vary but should include identifying a problem or need in the community and trying to find
Possible response:

(Entrepreneurs may have to Awork very long hours to succeed, but may be acceptable if they’re working for themselves and enjoy starting or creating something new and valuable.)
Learners brainstorm in groups of 4-5 about other characteristics of entrepreneurs

Let them do a mind map and also say why they think it is a characteristic.
Have learners investigate in their community some entrepreneurs who made an impact on them.  Tell them to think about how those entrepreneurs exhibited the characteristics displayed on the overhead.  Annexure 2

Report back on their investigation

Learners work on Worksheet 1
Learners open the boxes and name the things in the box.
Discussion:  Learners must discuss the following:

1. Give an example of an intermediate good found in the production boxes  (paper clip, rubber bands, glue, toilet paper roll, paper)

2. Why is this item an intermediate good?  (It is something that was made by people, and it is something that will be used up in the production of other things)

Learners respond to question
Possible responses: Paper
Learners have made a paper airplane (or other toy from paper)  Point out that people make paper from wood pulp and use the paper to produce other things, such as paper airplanes.  Paper is an intermediate good.

Learners respond to question
Group work to produce a product

Emphasize the following:

Each group may produce only one product.

Groups will have 15 minutes to work

Groups should be as creative as possible.

A group reporter should be prepared to tell the class about the group’s product

Learners do in class Worksheet 2
Learners give a few more of the characteristics of entrepreneurs.  (e.g. Risk-takers, people who see opportunity when other do not.)
Do Simulation activity that will continue for one month or maybe beyond.  Selling cool drinks at break time.

Regular feedback must be given of their sales.

Worksheet 3 will be used by groups.

	Informal Assessment:
Question  and answer

Discussion

Class work
Reflection by learners

Observation by teacher

Informal assessment tasks

Investigation

Informal Assessment:
Worksheet

Tool: Memo
Simulation

Informal Assessment:

Class Test
Tool: Memo
Formal assessment

Project?


	LO 4:

ENTREPRENEURIAL KNOWLEDGE AND SKILLS

AS 1  Identifies different characteristics (abilities and talents) of entrepreneurs

AS 2  Explains how entrepreneurs combine labour (work), capital (money, machinery, tools), and natural resources (raw materials) to gain profit

AS 3  Differentiates between the entrepreneurial actions of buying, selling and producing


	
	
	

	INTEGRATION

Within
	
	
	

	LO3

AS 4

Across
Languages 2,3,5

Mathematics LO 5


	
	
	

	Resources:
	Text Books, Chalk Board, Pictures, Work Sheets, Crayons, calculator, cellotape, pencils aluminium foil     Production Box:  One small box wrapped with colored paper and labelled;  One pair of scissors, markers, and one container of glue placed in each box;  Paper clips, rubber bands, paper, pine cones, nuts, seashells, stones, rice leaves, toilet paper roll placed in each box.  (Substitute available resources from your region).  Copy of Activity 3 for each learner;  Transparency of Activity 3;  two sheets of drawing paper and markers or crayons for each group

	Expanded opportunities
	Learners can play games on the internet regarding selling of products

	Teacher Reflection
	Were the outcomes met?

Did learners perform well in informal assessment tasks?

Did the activities strengthen learners’ understanding?

How can I improve my teaching strategies?


ANNEXURE 1

VOCABULARY

(To be enlarged and used as flash cards)

	INVENTOR
	Someone who came up with the idea for a new product



	INVENTION
	A new good (object that can satisfy people’s wants)

 or 

a new service (actions that can satisfy people’s wants)



	ECONOMIC VALUE
	A product has economic value if people are willing to buy it

	INNOVATION
	The introduction of an invention into a use that has economic value



	ENTREPRENEURS
	Are people who identifies a business opportunity to provide certain goods and services to satisfy people’s needs and wants

	PROFIT
	The difference between the price paid for the product (cost price) and the price it is sold for (selling price).

 

	INTERMEDIATE GOODS
	Things that are made by people and used up in the production of other goods and services

	PRODUCTIVE RESOURCES
	Are natural resources (raw materials), human resources (labour), and capital resources (money and machinery) available to make goods and services



	NATURAL RESOURCES (RAW MATERIALS)
	Are gifts of nature used to produce goods and services.  Are present in and on the earth without human intervention



	CAPITAL RESOURCES
	Things produced and used over and over to produce other goods.  Can also be money used to buy machinery to produce goods



	HUMAN RESOURCES

LABOUR
	Are the quantity and quality of human effort directed toward producing goods and services



	FACTORS OF PRODUCTION
	Natural resources, (raw materials) Capital resources (money, machinery, tools), Human resources (labour) and the entrepreneur



ANNEXURE 2  Transparancy
CHARACTERISTICS OF ENTREPRENEURS

Entrepreneurs are risk takers
Entrepreneurs recognise opportunities and try to solve problems
Entrepreneurs enjoy working for themselves and accept challenges.
They work hard

They are reliable

They are honest

They stay positive even when things don’t go well

They are good organisers

They are good at managing people

Good financial skills

They believe in themselves

WORKSHEET 1

	Answer the following questions.  You can discuss the question with your group before you answer.



	1. What is the difference between an invention and an innovation?



	2. When does a good or service have economic value?



	3. What is an entrepreneur?



	4. Name some important characteristics of an entrepreneur



	5. Inventors and entrepreneurs are the same thing.  True or false



	6. Entrepreneurs are innovators  True or false



	7. An entrepreneur is a resource in the production of a new or improved product  True or false




WORKSHEET 2    
(Can be used as a test)

	Answer the following questions.  You can discuss the question with your group before you answer.



	1. Name the three types of productive resources



	2. Define human resources,  Give examples.



	3. Define capital goods.  Give examples



	4. Define natural resources and give examples.



	5. What are intermediate goods and give examples.



	6. Both natural resources and intermediate goods are used up in production.  How are intermediate goods different from natural resources?



	7. Name the factors of production.




WORKSHEET 3   (Simulation activity)

All expenses must be accompanied by documents to show proof 

	EXPENSES
	R

	Rent of table chairs, stand
	R
	

	Ingredients of cool drink: (List each item with cost)
	R
	

	1  Water/soda water
	R
	

	2  Syrup/powder 
	R
	

	3  Ice
	R
	

	Cups or glasses
	R
	

	Cool bag to keep cool drink cold
	R
	

	Transport of cool drink to school (petrol)
	R
	

	Any other human resources used (mother)
	R
	

	Other (list)
	R
	

	Other (list)
	R
	

	Other (list)
	R
	

	
	
	

	% profit
	
	R

	
	
	

	SELLING PRICE  per cooldrink
	
	R


LESSON PLAN 2
	Learning Area: Economic and Management Sciences
Grade: 4

Context:  Financial Literacy
Duration:  3 Weeks


Date completed: ________________________

	SKILLS
	KNOWLEDGE
	VALUES

	Description

Identify

Differentiation

Decision-making

Research

Selling
	AS 3: Concepts:  

· Personal income

· Sources of income

· Spending

· Saving

· Expenditure

· Personal expenses

· Basic personal budget

Identifies different sources of personal income and plans spending and saving by drawing up a basic personal budget

AS 4: Concepts:

· Savings account

· Uses of savings account

· Purpose of savings account

· Opening up a savings account

Investigates the uses and purpose of a savings account.
	Respect

Responsibility

Accountability

Tolerance

Confidence


	LO’s and AS’s


	Teaching Activities


	Learning Activities


	Assessment

	CLUSTER
	Co-operative learning

Direct instruction

ACTIVITY   1

Write “WORK” on the board.  Discuss the following:

1.  What type of work do you or members of your family do?   (Children walk dog, make bed, do dishes, and so on)
2. Why do people work?   (To earn money, to feel productive, to feel good about themselves)
3. When have you been paid for work that you’ve done?  (Answers will vary)
4. Why do people want to be paid for work that they do?  (They can use the money they earn to buy things or save or something)
Explain that people are human resources (Get answers from learners to describe what human resources mean to them.  Work done in previous lesson.-  Human resources work to produce goods and services in the economy.  Goods are things that people use.  Services are activities that people do for others. 

Discuss the following:

1.  If you walk the neighbor’s dog, are you working to provide a good or a service?  (Service)
2. If you open a lemonade stand, are you working to provide a good or a service?   (Good)
Explain that when people work in the economy, they earn a wage or a salary.  Wages and salaries are one type of income.

Income is payment that people receive for providing resources in the economy.

Divide the class into groups of 4-5.  Tell them they are going to brainstorm possibilities to earn an income.

Tell them that there are two basic ways to earn money.  One way is to make or gather something that others are willing to buy. The something you make or gather is called a good.  This can also be posed to them as a question because it was done in the previous lessons

The other way is to do work that others are willing to pay you to do.  This type of work is called a service.  Maybe your family gives you money for doing household chores like dusting, washing dishes, or feeding the pet.

The amount of money your family is willing and able to pay you is probably limited.  Have you ever tried to sell a good or service to people outside your family?  Perhaps to friends or neighbours?  

ACTIVITY  2

If you have, you were probably an entrepreneur.

In your groups think of the characteristics of an entrepreneur and try to write it down as quick as possible.  The group with the most characteristics is the winner.

ACTIVITY 3

During this lesson, you will be asked to identify three sources of personal income this is still a group activity.  Write it down on paper and also work out how much it will be you will earn.  Whether it is temporary or a permanent arrangement, so that you can plan for more than a week.

Give the groups 10 to 15 minutes to work on this and then give time to report back.

Each group must have a reporter to present it to the class.

Write findings of each group on the board.  Note especially the amount of money they intend to make doing this.  Write the amount in big letters.

When all groups have reported back, compare the different amounts of money and ask them what they intend to do with all this money?  

Get feedback from individual learners, and write on the board main reasons for earning this income.  Comment on the reasons why they want to spend the money.  If it is for something useful, praise them and if it is just a waste of money, tell them how important it is to work wisely with their money.

Ask the learners if they have ever heard of a budget?

Listen to answers and then explain the correct definition and put up the flash card of the new word.

Some of you might be lucky to earn pocket money and others may only start out now, but it is very important that you must plan to spend our money

If you plan your spending you would know exactly how much money you have and how much money you spend.
It is very important that you start very early, like you are in grade 4.  By the time you start earning your real income you will be trained in using your money wisely.

In the next activity we are going to learn to work out a budget.

ACTIVITY 4

HOW WOULD I SPEND R50.00?

This is an individual activity with the help of the teacher.

The first step in budgeting is knowing how much you will receive each month.

If you are lucky to have more than one income, it will be added together to get the total income.

The next step in drawing up a budget is to work out how much money you spend every month.  This is called your expenses.

ACTIVITY 5

The secret to good budgeting is to balance your income and your expenses.  This means that you never spend more than you earn.  Use the flash cards to explain the new words, put the cards up on the board.

Use Worksheet 1 to calculate income and expenses and try to balance the accounts in the different scenarios. 

ACTIVITY 6

Hand out Worksheet 1
After doing worksheet 1 you noticed that Loyiso planned his budget carefully every month so that he had something left over every month in order to buy a bicycle in the future.

There is a quicker way for Loyiso to reach his goal, and that is to save his money in a savings account at a bank. 

People save or invest money that they do not need to spend, at a bank or post office because they pay interest on the money in the savings account.  The interest  paid is a percentage of the amount in the savings account or investment account for a year.  In other words If Loyiso  deposits his money that he has left every month into a savings account , interest will be added to his account at a percentage of what he has in his account for the year.  In the end his money will grow, that is if he does not withdraw his money from his account.


	Discussion:  Discuss questions posed by teacher as a class.

Discussion 
Baseline assessment whereby each group reports as quick as possible on characteristics of an entrepreneur 

Brainstorming in groups

Group work:  identify 3 different sources of income

Choose a scribe and a reporter

Groups report back

Do activity 4

You get R50,00 per month for the source of income you chose.

1.  Write down what you want to spend the money on.  List the items.

2. Next to each item write down the cost of each item

3. Will you have enough money?

4. If not what will you leave out?

You get R50 pocket money from your parents per month and mow the lawn of your grandpa, for which they pay you R50 per month as well.

· List your income and then list you expenses.

· Do you have enough money?  

· Do you have any money left?

Learner work on worksheet 1
	INFORMAL

Baseline

Question  and answer

Discussion

Classwork

Reflection by learners

Observation by teacher

Informal assessment tasks

Investigation

Formal Assessment

Simulation of working out a budget

FORMAL ASSESSMENT

Controlled test on all the vocabulary learnt



	LO 3: MANAGERIAL, CONSUMER AND FINANCIAL KNOWLEDGE AND SKILLS

AS 3: Identifies different sources of personal  income and plans saving and spending by drawing up a basic personal budget

AS 4: Investigates use and the purpose of a savings account


	
	
	

	INTEGRATION

Within
	
	
	

	LO3

AS 4

Across
LANGUAGES 

LO 2: Speaking

LO 3: Reading

LO 5: Thinking and reasoning

MATHEMATICS

LO 5: Data handling

NATURAL SCIENCES

LO 1: Scientific Investigation

AS: Conducts investigates and collect data

AS: Evaluate data and communicates findings


	
	
	

	Resources:
	Text Books, Chalk Board, Pictures, Work Sheets, Financial institutions , Deposit slips Withdrawal slips Brochures transfer slips debit cards calculators flyers Collages  

	Expanded opportunities
	Learners can play games on the internet regarding Climbing the savings mountain

	Teacher Reflection
	Were the outcomes met?

Did learners perform well in informal assessment tasks?

Did the activities strengthen learners’ understanding?

How can I improve my teaching strategies?


ANNEXURE 1
VOCABULARY

(To be enlarged and used as flash cards)

	GOODS
	Things people use to satisfy their needs

	SERVICES
	Are activities that people do for others. 

	INCOME
	Payment that people receive for providing resources in the economy

	EXPENSES
	Money you have to spend per month.

	BUDGET
	A spending plan.  Taking into account the income.

	BALANCE
	When income is equal to spending

	SAVINGS ACCOUNT


	A bank account where money can earn interest

	INTEREST
	The money the bank pays you to keep your money in the bank account

	DEPOSIT
	To put money into a bank account

	WITHDRAW
	To take money out of a bank account


WORKSHEET 1

Draw up Loyiso’s Budget to find out how much he can save.

	Loyiso’s Source of income:

	Pocket money    R100

	Washing cars       R50

	Mowing the lawn R100

	 

	Expenses per month:

	Clothes                   R30

	Soccer magazine    R30

	Sweets and chips   R20

	Cool drinks             R20

	Savings                   ?

	


GRADE 5

TERM 2

	WEEKS
	SELECTED LEARNING OUTCOMES
	CONTENT
	ACTIVITIES
	ASSESSMENT

	11-14
	Learning Outcome 4 :- Entrepreneurial knowledge and skills

Assessment standard 3

Identify enterprises and events in own community (e.g. Sporting event, Craft work where specific goods and services are being sold to satisfy consumers needs and generate profit.

Assessment standard 5:-

Discusses the four elements of the marketing mix in a simple business activity (Product, Price, Place, Promotion
	CONCEPTS: 
· Enterprise(s)

· Events

· Goods and Services

· Consumer’s needs

· Profit generation

CONCEPTS:-

· Marketing Mix

· Product

· Price

· Place

· Promotion


	ACTIVITY 1

The teacher divides the class into groups and asks the groups to identify and names local businesses and what are they selling to satisfy consumers’ needs, and then to mention why they think people are having these businesses/enterprises. The learners jot down their answers in the form of a mind map.

ACTIVITY 2

The teacher divides learners into groups:-

· They will choose any event that is popular in their community, collect pictures and develop posters to show goods and services to be sold in the event to satisfy needs and generate a profit.

ACTIVITY 3

The teacher refers learners to the Grade 4 Market Day and asks the following questions:

· Where was your market day?

· What did you sell on that day?

· How much did you charge for that item?

· How did you arrive at this price?

· What did you do to attract more customers?

Responses are written on the chalk board by the teacher and the teacher will link the responses to the elements of the Marketing Mix.

In summary the teacher shows the learners annexure A which further explains the Marketing Mix. (page 58 Day-by-Day) 

Learners are then given page 76 – 77 of Oxford successful EMS  to read and answer questions (based on the marketing mix in a simple business activity.


	INFORMAL

Form:

Class discussion and presentation

Form:

Poster

Method:

Peer

Form:

Case Study

Tool:

Memorandum

Method

Educator

	15-18
	LEARNING OUTCOME 4 – Entrepreneurial Knowledge and Skills

Assessment Standard :- 1

Identify the specific entrepreneurial skills needed to attract tourist to own community

Assessments standard:- 2

Develops and uses observation sheets and questionnaires to do a needs analysis in the community or school

Assessment Standard :- 4

Generate entrepreneurial actions to meet own community needs (e.g. co-operatives or loan societies)


	CONCEPTS:-

· Entrepreneurial skills

· Tourists

Entrepreneurial skills in tourism /tourist industry.

How to attract tourists in your community.

CONCEPTS:-

· Questionnaire

· Observation sheet

· Needs analysis

Needs analysis in school or community/survey

Concepts:- 

Idea generation 

 Income generation initiative

Entrepreneurial action

Co-operative

Loan societies

Stokvel

(Entrepreneurial actions to meet community needs). 


	ACTIVITY 4

(a) The teacher introduces the lesson by explaining what tourists are and that tourists industry is a service industry. This means that the way you treat customers is very important. Skills that are needed when dealing with people include:

· Polite

· Helpful

· Reliable

· Honest

· Patient

· Able to speak more than one language.

(b) The teacher explains to the learners why people like to visit places e.g 

natural resources, such as mountains or beaches

wild life – National Parks and Nature Reserves

Cultural Activities – such as seeing how different people live

Sporting events – cricket world cup

Historical attractions – buildings and places where histotical events such as battles took place.

(c) The teacher gives learners case studies from page 63 Activity 3 Oxford Successful EMS and asks them to read the case study and then answer the following questions: (

(a) Make a list of things in your area that you think tourists will find interesting.

(b) Make a list of places in your area where tourists can stay.

(c) Make a list of the kind of transport tourists can use to get to your area, and to travel in your area.

(d) Name businesses in your area that can take tourists on tours of the area. With guides to show them around.

(e) Where can tourists buy food and drinks?

(f) What things are made in your area that tourists can buy?

(g) Identify the entrepreneurial skills that you need to attract tourists in your community.  

· Find pictures and information on the Kruger National Park, and make a poster in groups.

· Draw a map of the Kruger National park and colour it in

· Paste pictures of at least eight animals in the Kruger National Park onto the poster

· Paste any other information that you can get onto your poster

ACTIVITY 5

The teacher will guide learners on how to design a questionnaire and observation sheet in order to do needs analysis.

The following hints can be used to design a questionnaire: -

· (SEE PAGE 66 HEADSTART)

Learner is expected to do their own needs analysis for a fundraising effort (school bazaar/fete) by using the questionnaire. Learners are expected to collect, record, analyse and be able to interpret data.

ACTIVITY 6

1. The teacher asks learners to do a survey on communities needs. (individually)

2. They work in groups to combine and rearrange the community needs in order of priority. 

3. Learners generate entrepreneurial actions to meet the needs mentioned above.


	Form:

Classwork

Tool:

Checklist

Memorandum

Method:

Peer/ Group

Form: Class work

Form: Research

Tool: Rubric

Method: Teacher

Form: Project

Tool: Rubric

 Method: Educator

Form: Controlled Test

Tool: Memo

Method: Teacher



	19-20
	CONTROLLED TEST
	CONTROLLED TEST
	CONTROLLED TEST/EXAMS
	CONTROLLED TEST/EXAMS


TERM 3

	WEEKS
	SELECTED LEARNING OUTCOMES
	CONTENT
	ACTIVITIES
	ASSESSMENT

	21 – 24
	LO3: Managerial, Consumer and Financial knowledge and skills.

Assessment Standards 1: Participate and demonstrate some Management and leadership roles in the classroom and home in the absence of adults.

Assessment standard : - 2

Observes and reports on how traders in own local area manage their business


	CONCEPTS:

· Planning

· Organising

· Leading

· Controlling

· Manager

Management roles

Leadership roles

· Managing a school project

· Managing 

· Trader

· Trading

· Business Management skills

· household

· Trading businesses 

· Service business

· How traders manage their businesses.  

· Observes and reports on how traders in own local area manage their business


	The teacher introduces a lesson by asking learners what they understand about the elements /tasks of management.

Teacher explains concepts and;

Learners are given Extract 6 to do and are referred to Activity 1 on pp 40- Oxford successful EMS on various roles in a school project and work in groups. On completion of task they need to compare answers in relation to the concepts explained prior.

Learners are asked to brainstorm the roles played by people in the households (e.g. Father, Mother, Brother, Sister etc) 

 The teacher involves learners in a lesson by asking them prior knowledge on trading.

Learners will give examples of local businesses and be able to classify them into (Trading, Manufacturing and Service businesses.

The teacher instruct learners to read  an extract 7 from pp 45, Oxford successful EMS and work in pairs and answer questions that follows and present their responses in class.

The teacher will give learners work to be done by them at home by referring them to page 46- 47 of Oxford successful EMS, and read a case study of Trevor’s building businesses,  wanting to check their understanding on how the business is managed. Extract 8

Learners are given a task in groups of 6 on managing; observing and reporting on own businesses by reading a text in pp 48-49 and answer questions. Extract: 9 Oxford successful EMS


	Class work (informal)

Class Discussion

Presentation

Tool

Rubric 

Method

Educator

Homework (informal)

TOOL

MEMORANDUM

METHOD

Peer

TOOL

MEMORANDUM

METHOD

PEER



	25 - 26
	Assessment standard:- 3

Finds out and discusses how a savings account is opened at a bank, and completes deposit and withdrawal slips.

Assessment standard:- 4

Discusses the value of savings and thrift, and people’s difficulty in saving if basic needs are not met.


	CONCEPTS:-

· Personal income

· Saving and Expenditure

· Personal expenses

· Savings account

· Deposit and withdrawal.

Documents needed to open savings account. (e.g. Application form, Identity document, deposit slip, Proof of residence,  Pay  slip,

How to complete an application form and deposit slip.  

CONCEPTS:-

· Basic needs

· Prioritise

· Savings schemes (Imigalelo)

· Thrift

The importance (value) of savings and thrift.


	The teacher starts a lesson by giving learners an opportunity to brainstorm their understanding about the personal income, how do we spend money (expenditure), why do we have to save money, how to open savings account.

The teacher will bring necessary documents used at the bank and give more explanation.  Learners will take notes on these concepts.

Learners are to be guided by the teacher on how to fill the application form, deposit slip and withdrawal slip; Learners do a question and answer role play activity. They created a scenario of a bank in a class, one learner a Teller, the other one Bank consultant, the other one the receptionist. The one coming to open a bank account will be asked by the bank consultant for documents such as ID, Proof of residential address, pay slip/ proof of income and explain why they are necessary. 

Give the applicant an application form and deposit slip to fill in as well as explain how to complete a withdrawal slip in future.

The teacher leads class discussion by asking learners why it is not easy to save.
The teacher will ask learners to make a list of needs and wants.  The teacher will supply learners with a list of expenses on  needs and wants (e.g. Groceries – R1000, Clothes – R500, Electricity – R250, Housing R2000, Cell phone R200, T.V. R3000, Radio –R250, School fees: R50, Entertainment R100.

Learners are grouped in pairs and do the following exercise i.e.

1. Sort the list into needs and wants.

2. Prioritise the expenses in both columns.

3. Identify wants on the list that the family can do without so as to save money.

Learners are given group activity to investigate the importance of savings and mention the best ways for saving small amounts of money (Thrift),and report thereafter.  


	Simulation

TOOL

CHECKLIST

MARKING GRID

METHOD

EDUCATOR

Class Discussion

Informal Classwork

TOOL

MEMORANDUM

METHOD

PEER

Presentation (informal)

TOOL

RUBRIC

METHOD

EDUCATOR



	27 – 30
	CONTROLLED TEST


	EXAMS – EXAMS  - EXAMS 


	CONTROLLED TEST


	EXAMS – EXAMS – EXAMS 




 TERM 4

	31  - 34
	LO2- SUSTAIN ABLE GROWTH AND DEVELOPMENT

AS1: Describes the changes in lifestyles, living standards and patterns of consumption from self sufficient societies to modern societies.

Assessment standard :- 3

Explores personal steps and attitudes to improve the standard of living (e.g. Developing entrepreneurial skills, using time and resources productively in promoting a healthy environment.


	Concepts:-

· Lifestyles

· Living standards

· Self sufficient societies

· Consumption

· Modern societies

Compare modern societies, self sufficient societies in terms of lifestyles, living and consumption patterns. 

Concepts:

· Attitudes

· Entrepreneurial skills

· Time management

· Healthy environment

Personal attitudes and steps to improve standards of living. 


	The teacher explains the concepts mentioned and their link from self sufficient (own family) to modern societies (current). Learners will read the Extract 10 &  11from  page 18 -19  DAY-BY-DAY EMS textbook and answer the question that follows:

 Learners are given work to be done at home individually doing comparison between self –sufficient modern societies using Extract: 12 from pp 29 Oxford successful EMS.  ACTIVITY
Learners will look carefully at the time line and discuss the changes from a self-sufficient society to a modern society.  What is different? They will use Extract 13 from page 20 -21, Day-by-Day-EMS.
After looking carefully at the time line, learners will write about what was easier and more difficult in self-sufficient societies and modern societies.  i.e.  They have to think about things like transport, food, clothing, work and education.

The teacher will ask the learners what do they understand about the way people live (i.e. what may be the causes of the different ways of living/life style.

Learners will give responses and the teacher summaries them on a chalk board. (Positive attitude, Entrepreneurial skills and Healthy environment 

Learners will take notes which will help them in future.

Learners are given a text from pp 36 -37 OXFORD Successful EMS, and questions. Extract 14 – The Ellithel Thuthuka Project.  They will work in groups.
	CLASSWORK (INFORMAL)

HOMEWORK (INFORMAL)

INVESTIGATION (FORMAL)

CASE STUDY (FORMAL)



	35 – 38
	Assessment standard :- 2

Explains the concept of economic growth and development, and its impact on the development of communities and societies.


	Concepts:-

· Economic growth

· Economic development

· Reconstruction and development programme.

The impact of economic growth and economic development in communities and societies such RDP.


	The teacher asks the learners to investigate the meaning of the following  concepts and report in class: 

· Economic growth

· Economic development

· Reconstruction and development programme.

The teacher after the learners reported their homework in class further explains the above concepts with examples. The teacher also explains the impact of economic growth and development in communities.
The teacher will provide pictures with different services provided by the government, such as a pictures that shows Building houses for the people, More spending on education, Pay politicians and businessmen more money, Provide more clean water and electricity to people, Spend more money on the army equipment.  Learners will decide whether they are good or bad for development.   Learners will identify which of these programmes are for development.


	

	39 - 40


	CONSOLIDATION, REVISION AND CONTROLLED TEST




LESSON PLAN FOR GRADE 5

	Learning Area: Economic and Management Sciences                                                               Grade: 5

Theme :  Entrepreneurship in local communities                                                                        Duration:  Week:  11 - 14  (8 Hours)

	SKILLS

Critical thinking,
Analyse, 
Listening, 
Designing,
Identify
Discuss
	Concepts:

· Enterprises in own community

· Events in own community

· Goods and services

· Consumer’s needs

· Profit generation

Identifies enterprises and events in own community (e.g sporting events, craft work) where specific goods and services are being sold to satisfy consumer’s needs and generate profit

Concepts:

· Marketing mix

· Product

· Price

· Place

· Promotion

Discusses the four elements of the marketing mix in a simple business activity (product, price ,place and promotion) 


	VALUES

Respect

Tolerance

Confidence

Accountability


	LO’s and AS’s
	TEACHING ACTIVITIES


	LEARNING ACTIVITIES


	ASSESSMENT



	LO 4: ENTREPRENEURIAL KNOWLEDGE AND SKILLS

AS 3: Identifies enterprises and events in own community (e.g sporting events, craft work) where specific goods and services are being sold to satisfy consumers’ needs and generate profit
AS 5: Discusses the four elements of the marketing mix in a simple business activity (product, price, place, promotion)
LO 4: ENTREPRENEURIAL KNOWLEDGE AND SKILLS

AS 1: Identifies the specific entrepreneurial skills needed to attract tourists to  own 
AS 2:  Develops and uses observation sheets and questionnaires to do a needs analysis in the school or community.

AS 4: Generates entrepreneurial actions to meet own community needs (e.g. co-operatives, loan societies)


	Activity 1(a).

 The teacher divides the class into groups and asks them to identify and name:

a)  Local businesses and what are they selling  to satisfy consumers’ needs, and then mention why they think people are having these businesses/enterprises.

b) Events in their communities where goods and services are being sold to satisfy needs and generate profit.

The teacher then gives the learners an activity to work on, refer to. pages 68 – 69 Oxford Successful
The teacher instructs learners to exchange their books for marking

The teacher provides feedback on the activity and instructs learners to do corrections

Activity 1b)

The teacher divides the learners into groups. He/she instructs them to collect pictures and develop a poster to show goods and services that are sold in enterprises and events in own community to generate profit.
The teacher marks the group’s work and provides feedback
Activity 2(a) 

The teacher asks the following question based on prior knowledge:

If you could be engaged on a Market Day 

· Where will you hold your market day?

· What will you sell on that day?

· How much would you charge for your items?

· How did you arrive at the prices?

· How would you attract customers?

The teacher writes their responses on the chalk board and links them to the elements of the Marketing Mix.

In summary the teacher shows the learners page 58 Day-by-Day which further explains the Marketing Mix.)

ACTIVITY 2(b)

The teacher then gives learners a case study to read, will then be given a case study to read, pages 76 – 77 of Oxford successful EMS  and then answer the questions based (on the marketing mix in a simple business activity.

The educator provides feedback to learners and instructs them to do corrections 

ACTIVITY 2 (c )

The teacher informs the learners that they will pretend as if they are taking part in a school market day. He tells them that it is important that they discuss the marketing mix to market their product or service in the best possible way. Learners will be instructed to work in groups and decide on :

· What product or service they are going to sell? Groups will use a micro screening tool to decide on the product to sell.

· How can they make sure it is something learners need or want? Groups will do a market research to find out whether the product will sell.

· How much will their product or service cost? How will they decide on the selling price?

· How will they promote the product or service?

· The design of the advert and also make a poster to advertise the product or service

· The place where the stall will be positioned

The educator will consolidate the activity by providing feedback

LESSON PLAN TERM 2 B
ACTIVITY 1(a)

a) Teacher introduces the lesson by asking learners to brainstorm the following concepts:

· Tourism

· Tourist

b) By way of consolidation the teacher further explains the concept tourism i.e activities of people travelling to and staying in places outside their usual environment for a period of not more than a year for non salary purposes. He also explains reasons why tourists are needed e.g Tourism :

· creates jobs

· requires many skills

· creates many entrepreneurial opportunities

· brings development to rural areas

· Tourists spend money

Types of tourism:

· Attending conferences i.e meetings, exhibitions

· Experiencing wonders of nature/beauty

· Experiencing rural/township life

· Private reasons, holidays, visiting relatives etc
Activity 1(b)

Teacher asks learners to 

· name a few places people like to visit   

· give reasons why they think people visit these places.

From the responses given by the learners the teacher further mentions other places that the learners did not mention.

The teacher gives learner a class work activity to do.

The teacher provides feedback on the activity and instructs them to do corrections

Activity 1(c)

As prior knowledge, the teacher will give learners a picture (page 96 EMS for the new nation) where they will:

· identify businesses

· discuss what entrepreneurs are doing 

· brainstorm the characteristics of good entrepreneurs.

Thereafter the teacher  instructs the learners to brainstorm the specific entrepreneurial skills needed to attract tourists to their own community
He/she further explains the specific entrepreneurial skills needed to attract tourists i.e.
The tourist industry is a service industry. This means that the way one treats customers is very important. Everyone who works in the tourist industry must have or develop specific skills which involve dealing with people namely:

Being polite, helpful, reliable, honest, patient, able to speak more than one language etc.

The teacher gives learners two case studies to read (pages 63 Oxford successful) 
Learners will compare  two case studies and then answer the following questions:

· Which experience was a good one and which was a bad one  

· Which of the two tour guides do you think will attract tourists and why?

· Identify and list the skills which each tour guide has developed or must learn if they are to become successful

· How can a bad experience affect our tourism industry?

The teacher will consolidate the activity by providing feedback and then instructs the learners to do corrections

ACTIVITY 2(a) 

The teacher will inform the learners that they will be visited by students from Germany. Among the activities of the day, they will play in and outdoor sport against the school. Learners should therefore do needs analysis in preparation for the event as a fundraising effort.  

The teacher will guide learners on how to develop a questionnaire and an observation sheet in order to do the needs analysis. The teacher further explains to the learners what important questions they need to think about when designing a questionnaire.

 When developing the questionnaire they need to take the following into account:  

· What information do you want to find out? Write the title for your questionnaire to remind yourself.

· Write your questions in rough first and ask your friends the questions. If your friends do not understand your questions or find them hard to answer, you must change them.

· Ask the easy questions first so that people will not be put off

· Questions should be easy to read and quick to answer

· Make your questionnaire neat and attractive

EXAMPLE OF A NEEDS ANALYSIS QUESTIONAIRE

Name of the person interviewed :

Date :

Name three type of goods  you would like to buy 

1.

2.

3.

List 5 goods that will attract tourists to buy e.g souvenirs viz. carved wood animals, African beads, cushions 

1.

2.

3.

4.

5.

Name 3 facilities that will be needed or need improvement for the sporting activities in the school
          1.

          2.

          3.

List 3 types of food that should be sold that will cater/impress the tourists

           1.

           2.

           3.

Which facility do you think is needed the most for the event?
ACTIVITY 2(c)

 The educator will instruct the learners to interview at least 5 learners in the school using the questionnaire

 The educator will explain to learners how to analyse the findings using the tallying method

 Appoint a spokesperson for each group to report back to the class

The teacher will consolidate the activity by providing feedback to the learners
ACTIVITY 3(a)

The educator will instruct the learners to develop an observation sheet (for the purposes of doing needs analysis) based on the goods and services provided in their own community e.g

Product/service

In abundance

Sufficient

Scarce

Selling fruit and vegetables

Making African jewellery
Weaving baskets etc.

He will instruct them to use it to gather information in order to decide on the product or service they think would be profitable to meet own community needs. They will be allowed a period of a four days to do the observation

The teacher will instruct the learners to do the analysis of their findings and then decide on the product or service to provide for the community. Thereafter they will do a market research to determine whether there is a market for the product or service to be sold. Another three days will be allowed for the exercise.

ACTIVITY 3(b)

The educator asks learners to brainstorm ways they will raise the money in order to start the business of selling the product or service identified in the above activity to meet own community needs

He consolidates the activity by explaining that there are ways such as the following that could be used to raise money, namely:

· Co-operative society is a business owned by a group of members. The purpose is often to help its members rather than making profit e.g. If the co-operative sells its members’ products, it tries to get a good price by selling in large quantities. If it buys goods, it buys goods in large amounts at a discount, so that the members get the benefit of lower prices. The following are the types of co-operatives found in South Africa:

- Buyers’

- Farmers’

- Saving and loans’

· A stokvel, a South African form of a co-operative and an informal savings scheme. It is formed by a group of people who pool their savings every month.

· Loan societies are similar to banks. They specialise in lending money to people who, for example, want to start a business

The educator tells the learners to decide on the way they will raise capital

ACTIVITY 3(c)

This activity should not be  started if the needs analysis results are not back

The educator will tell the learners that the next step is to decide on the plan of action to meet community needs

STEP1: What will they do i.e? 

· What good will the product/service do?

· What are the strengths of the group?

· What could go wrong?

· How can they avoid the problems identified?

STEP2: Who will do what? i.e.
As they have been working in groups they will decide on who is best at doing what using the following template:

Task to perform

Name

Date to be completed

STEP3: How will they do it?

What will they need?

Who do they need to get help from

STEP4: Where will they do the business?

What is the best place?

Will it be  accessible

Will it have security?

STEP5: How will they make the product/service known?

What different advertising media will be used e.g. posters, flyers etc

How much will they cost

How will they make sure that the advert reaches the target market? (consider the age, lifestyle and size of the market)   

STEP 6: When will they do it?

Every day?

What time is best for the people they want to help?

STEP 7: What will it cost?

What will it cost in terms of:

· Time

· Money

· Other resources

ACTIVITY 3(d)

The educator instructs learners to put the plan into action i.e. getting ready to sell the product.

They must bear in mind the following:

i)Quality and presentation of the product

ii)Roles of group members

iii)Location, layout, suitability, appearance, accessibility and security of the stalls

iv) Have all the necessary equipment, products, promotional items, cash float etc.

By way of consolidation, the teacher will provide feedback on the learner’s performance
	Activity 1(a).

Learners identify and discuss local businesses and local events in their communities where specific goods and services are being sold to satisfy consumers’ needs and generate profit. Learners jot down their answers in the form of a mind map. 

Learners do the activity based on goods and services to satisfy needs and wants.

Learners exchange their books and mark their work. 

Learners do corrections

Activity 1(b)

Learners in groups collect pictures and develop posters that illustrate goods and /or services that are sold in enterprises and events in their own community to satisfy consumer’s needs and generate profit.

Activity 2(a).

Learners respond to questions posed.

They listen to the teacher’s reflection on the questions
Learners read the explanation based on the marketing mix.
ACTIVITY 2(b)

Learners respond to questions posed.

They do the activity on the marketing mix 

Learners do corrections

ACTIVITY 2(c )

Learners will be engaged in a discussion on the elements of a marketing mix in a simple business activity.

PRODUCT OR SERVICE

Learners in groups will brainstorm and list the products or 

      services they may sell using the following tool:

PRODUCT/SERVICE

A

B

C

D

E

TOTAL

SCALE:

Poor - 1, Fair – 2, Satisfactory – 3, Very satisfactory – 4, Excellent -5

Learners will use the following the above scale to give the products/services chosen points to the questions below:

A. Will the learners buy the product/service?

B. Can you get hold of the material?

C. Do you have access to the required technology?

D. Do you have the required skills?

E. Is this idea acceptable to the school?

Learners will add each row (A – E) and find the product or service that scores the highest total

Learners will do a market research to find out whether the product or service that scored the highest total will sell.

CHALLENGE PHASE:

In groups learners will :

· Brainstorm techniques they could use to gather information e.g. interviews, surveys, focus groups etc.

· List questions they will ask to get the information about the market i.e. to establish whether there is a market for the product /service they have decided to sell e.g. 

How many products would you buy?                                       How much money do you have to spend?                                     If I may ask, how old are you?                                             Where do you live?                                                               Why would you buy our product rather than the competitor’s?   What slogans would you be interested to see on the advertising posters?   What language do you speak? etc.

INFORMATION GATHERING PHASE:

Learners will choose one information gathering technique and gather information based on the list of questions developed.

INFORMATION PROCESSING PHASE:

Learners will :summarise the market research results and then decide who their target market is

PRODUCTION  PHASE:

Learners will present their findings first in writing and then orally

PRICING:

 Learners decide on the selling price considering competitor’s prices
PROMOTION:
Groups will draw a small visual of what the product will look like or how it works.

They will name their product to stand apart from competing products

Groups will decide on how their product will stand apart as unique

They will design an adverting poster and should make sure that:

· The message is correct

· The AIDA principle is applied i.e

A – Attracts ATTENTION
I – Arouses INTEREST

D – Creates the DESIRE to buy

A – Leads to ACTION

· They advertise for the relevant target market

Learners to consider the extent to which the message reaches the target market in terms of (i) Age                                                                                     (ii) Life style                                                                             (iii) Size of the market

PLACE:

Learners decide on the location of the stall taking into consideration the following:

· Layout

· Appearance

· Accessibility
· Security

ACTIVITY 1(a)

Learners brainstorm the concepts. 

They listen to the teacher’s explanation

Activity 1(b)

Learners respond to the teacher’s questions 

They also do class work by answering the following questions:

(a) Make a list of things in your area that you think tourists will find interesting.

(b) Make a list of places in your area where tourists can stay.

(c) Make a list of the kind of transport tourists can use to get to your area, and to travel in your area.

(d) Name businesses in your area that can take tourists on tours of the area with guides to show them around.

(e) Where can tourists buy food and drinks?

(f) What things are made in your area that tourists can buy?

Activity 1 (c )

Learners do the activity based on prior knowledge.

They will brainstorm specific entrepreneurial skills needed to attract tourists to their community. 
 They read the two case studies and then respond to questions posed

Learners do corrections

ACTIVITY 2(a)

Learners will develop a questionnaire to do needs analysis in the school for a fundraising effort.

ACTIVITY 2(c)

Learners use the questionnaire to interview 5 learners to gather information 

Learners analyse and interpret the findings using the tallying method

Groups report back their findings to the class.
ACTIVITY 3(a)

1. Learners will in groups develop the observation sheet based on the goods and services available in their own community.
2. Learners will be allowed a period of one week to observe the kinds of products or services provided in their communities

Learners will do the analysis of their findings and then decide on the product or service to provide for the community. There after they will do needs analysis to determine whether there is a market for the product or service to be sold. Another week will be allowed for the exercise.
ACTIVITY 3(b
Learners will brainstorm ways they will raise the money in order to start the business of selling the product or service identified in the above activity to meet own community needs.

 Learners listen to the explanation based on ways of raising capital in order to start a business
Learners will decide on the way they will raise capital based on the information provided in the activity
ACTIVITY 3(c)

Learners will follow the steps in order to do an action plan

ACTIVITY 3(d)

Learners will engage in an entrepreneurial activity


	FORM : Question and answer

METHOD : Educator

FORM : Poster presentation

TOOL : Rubric

METHOD : Educator

FORM : Question and answer

METHOD : Educator

FORM : Case study

TOOL : Memo/Rubric

METHOD : Educator

METHOD : Project

TOOL : Rubric

METHOD : Educator

A CLASS TEST SHOULD BE ADMINISTERED AT THE END OF THE THEME

TEACHER REFLECTION

FORM : Question and answer

Method : Educator

FORM : Classwork

TOOL : Memorandum

Method : Peers

FORM: Case study* (Formal task

TOOL: Rubric

METHOD : Educator 

FORM : Research project

TOOL : Rubric

METHOD : Educator

FORM : Oral presentation

TOOL : Rubric

METHOD : Educator

FORM : Investigation
TOOL : Rubric

METHOD : Educator

FORM : Question and answer/Discussion

TOOL : Observation sheet

METHOD : Educator

FORM : Project

TOOL : Rubric

METHOD : Educator

FORM : Simulation

TOOL : Rubric

METHOD : Educator

A CONTROLLED TEST THAT COVERS THE TERM’S WORK SHOULD BE ADMINISTERED

	RESOURCES
	Oxford Successful EMS; EMS for the New Nation and other Textbooks, Posters, Dictionary and Worksheets


	EXPANDED OPPORTUNITIES
	

	TEACHERS REFLECTION:


	Where the outcomes met?                                                                  

Did learners perform well in the  assessment tasks?

Did the activities strengthen the learners’ competencies in skills, knowledge and values?

How can I improve my teaching strategies?


GRADE 6

FRAMEWORK
TERM 2

	WEEK
	 LOs and ASs
	CONTENT
	ACTIVITIES
	ASSESSMENT

	11 - 14
	LO4: ENTREPRENEURIAL KNOWLEDGE AND SKILLS

AS 1: Analyse the personal strengths and weaknesses in becoming an entrepreneur. 

AS 2: Identifies a variety of possible business opportunities in the community (school cooperatives, sports, entertainment and tourism)
	SWOT Analysis/Entrepreneurial competencies. 

Needs analysis

 Personal strengths and weaknesses.

Business opportunities ( e.g. tourism, entertainment, sports, school cooperatives)
	· Teacher provides a word bank with different concepts and ask learners to differentiate between good and bad entrepreneurs.

· Learners are given different scenarios to analyse personal strengths and weaknesses for one to become an entrepreneur from the given scenarios. (Oxford Successful EMS p55).

· A questionnaire is provided to the learners to identify the business opportunities in their community.

·  Learners are asked to analyse the elements of market research based on the findings from the questionnaire.


	· Case Study

· Assignment

· Investigation

· Controlled Test

· Homework

· Class work

· Class test

                              

	15 - 18
	AS 3: Design an advertising campaign to promote a product that will generate a profit. 

AS 4: Develops and implement a simple business plan for a trading or service business that could be operated from school or from home. 

AS 5: Describes how the four elements of the marketing mix are combined in a simple business activity.
	Advertising campaign

Advertising techniques

Profit

Product

Designing advertising campaign.

Planning and implementation of a Business Plan.
	· The teacher asks learners to collect advertisements of products.  Divide the advertisement into stereotypical views of the genders and views that challenge stereotypes. Learners plan an advertising campaign that challenges the stereotypes.

· From newspaper provided learners are asked to identify and discuss the features of the advertised product.

· Learners are asked  to discuss how adverting influences their needs

· Learners are also asked to discuss various methods that the advertiser uses to advertise their product.

· Learners are told to design a poster to advertise the product of their choice.

· Learners are asked to present their posters in the class.

· Learners design an advertising campaign to promote a product that will generate profit.

· Learners identify the products that they buy from the tuck shop /hawker at school or from home.

· The teacher gives learners a list of various products and places to identify where the product can be sold.

· The teacher reminds the learners about the four marketing mix and also provides them with a case study on how the marketing mix is combined. (Page 73 Oxford Successful EMS)

· Teacher defines the business plan and further explains its components.

· Teacher provides learner with the word bank (components of the Business Plan) and ask the learners to arrange them according to their relevant steps.

· Teacher provides learners with a worksheet with tabulated questions on each step of the business plan and ask them to develop and implement a simple business plan.
	· Investigation

· Project

· Presentation

· Case Study

· Class work

· Homework

· Class test

· Brainstorming

· Controlled Test

· Case Study


TERM 3
	WEEK
	LOs and ASs
	CONTENT
	ACTIVITIES
	ASSESSMENT

	21 - 24
	LO 3: MANAGERIAL, CONSUMER AND FINANCIAL KNOWLEDGE AND SKILLS.

AS 1: Understands and participates in the process of production from raw materials to final products, including waste products. 


	THEME -PRODUCTION

· Production processes

· Product

· Input

· Output

· Raw material

· Final product

· Waste product
	· Teacher presents a product to the  class and ask the learners about the origin of the product

· Learners give answers that may include some manufacturing businesses

· Teacher asks learners to identify the product that they want to produce and raw material needed for that particular product.

· Teacher explains to the learners the difference between inputs (raw materials) and output (final product).

· The teacher pairs the learners into groups and asks them to plan, organise and make the product that they have chosen.

· The teacher asks the learners to list all the inputs and the outputs involved in the production process of the product that they have made.

· The teacher instructs the learners to identify the waste products and further to explain what they can do with the waste product.
	· Classwork

· Simulation

· Demonstration   

· Home work                           

	25 - 26
	AS 3: Explains the concept of debt and compares the banking and savings facilities offered by different banks.

AS 4: Explains the purpose and use of community savings schemes (e.g. stokvels, club accounts, funeral societies, and thrift and loan societies.
	MANAGING YOUR MONEY/ SAVINGS

· Debt

· Banking

· Savings

· Types of banking facilities

· Types of savings facilities

· Community savings schemes e,g  stokvels, club accounts, funeral societies, thrift and loan societies)


	· The teacher asks the learners to discuss in pairs whether they have ever borrowed some money from a friend or a family member.

· The teacher explains that the money they have borrowed is called a debt.

· The teacher further explained debts are all those items they bought without paying for them immediately. 

· The teacher warns the learner against the good and bad debts and introduces them to the banking and saving facilities such as, cheque accounts, savings accounts and investment accounts

· The teacher consolidates by explaining that there are charges that must be paid for using these facilities e.g. when opening a savings account, when withdrawing money from your account, issuing a cheque etc.

· The teacher asks learners to go to different types of banks that they know in their community and gather information concerning banking and savings facilities.

· Learners are given an activity to investigate Banking and Savings facilities (page 47 Activity 6, Oxford Successful EMS).
· The teacher asks learners to brainstorm in groups other alternative ways of savings such as stokvels, grocery clubs, funeral societies, thrift and loan societies etc

NB INVESTIGATE
	Observation

Questions and answers

Investigation

Questions answers

	
	 AS 2: Explains the relationship between leadership and management in a business
	THEME : Leadership and Management

Relationship between leadership and management.
	1. Learners brainstorm the terms: LEAD and MANAGE so as to come up with a clear understanding and definition of:

· Leadership

· Management

Learners brainstorm what they think the skills are that are needed to be able to lead and manage a business smoothly, e.g

· Planning

· Organising

· Implementing

· Time management

· Monitoring

· Decision-making

· Communication

· Delegation

2. The teacher provides the learners with two scenarios on Leadership and Management (Page 40-41 Oxford Successful EMS) and asks the learners to choose some important points from the scenarios which show the good management and leadership qualities in a business using the given mind maps to 




	Observation.

Class work

	27 - 28
	CONSOLIDATION, CONTROLLED TEST AND REPORTS


TERM 4
	WEEK
	LOs and ASs
	CONTENT
	ACTIVITIES
	ASSESSMENT

	31 -33
	LO 2: SUSTAINABLE GROWTH AND DEVELOPMENT.

AS 1: Researches and analyses standards of living and patterns of consumption in modern societies where people specialize and trade to satisfy needs and wants.


	· Standard of living.

· Patterns of consumption modern societies.

· Specialisation.

· Trade.


	· Teacher divides the learners into two equal groups. One group has to discuss the life before invention of electricity and the other group will discuss the life where there is electricity. 

· From the learners responses the teacher explains about the improvement in the standard of living in their communities.

· The teacher provides the learners with an activity on standards of living and patterns of consumption in modern societies. (page 24 Oxford Successful EMS Activity 2)

· The teacher provides the learners with a questionnaire for them to research and analyse the standard of living and patterns of consumption taking into consideration the specialisation and trade (Activity 3 page 25)
	Observation

Questions and answers

Class work

Short Test

Research 

Investigation

	34 - 38
	AS 2: Explains the economic actions taken against the apartheid government to bring about change (e.g sanctions, disinvestment) and how these impacted on the change, growth and development.

AS 3: Identify steps that can be taken by the government to redress the historic imbalances and poverty (e.g. redistribution of resources, gender equity, capacity building, restoring people’s dignity, creating opportunity and empowerment)
	· Role of state

Economic actions e.g sanctions,disinvestments, apartheid government growth and                 development, impact of sanctions on change, impact of disinvestment on change.

· Redress and historic imbalances, poverty, redistribution of resources, gender equity, capacity building, restoring people’s dignity, creating opportunity and empowerment.
	· Teacher gives a historical background on SA’s former policies of (before 1994) and how other countries reacted on that.

· He further explains the concepts of:

· Apartheid , 

· Economic sanctions, 

· Disinvestment

· Teacher further provides case studies for learners to read and answer some questions on :-

· the effect of apartheid on the economy, 

· economic actions against the apartheid government,

· sanctions and its effect, disinvestment and its effect (EMS for the New Nation pages56 – 61)

· Teacher divides learners into groups of six and different extracts were provided. Learners were asked to answer questions given. Refer page 31 Act 1 Oxford
	Class work

Class Test

Case study

Presentation

Controlled Test

	39 - 40
	CONSOLIDATION, CONTROL TEST AND REPORTS


LESSON PLAN  GRADE 6
TERM 2
	Learning Area:   Economic and Management  Sciences                                                     Grade: 6

THEME :Entrepreneurial competencies and business opportunities.                                  Duration:  3 weeks 

 Week : 11 to 13                                                                                                                   Date Completed:………………

	SKILLS
	KNOWLEDGE
	VALUES

	· Analysing the personal strength and weaknesses

· Differentiating between strengths and weaknesses.

· Differentiating businesses.

 
	· Differences between good and bad entrepreneurs (characteristics).

· Analyse personal strengths and weaknesses in becoming an entrepreneur.

· Advantages of creating business in your local communities

· Various business opportunities in the community.


	· Knowing oneself better.

· Appreciating own strengths and/others.

· Tolerating others’ weaknesses and how those can be controlled

· Appreciating the role of local business in community development.



	Learning Outcomes and Assessment Standards
	Teaching activities
	Learning activities
	Assessment

	LO 4: ENTREPRENEURIAL KNOWLEDGE AND SKILLS.

AS 1: Analyse the personal strengths and weaknesses in becoming an entrepreneur.

AS 2: Identifies a variety of possible business opportunities in the community (school cooperatives, sports, entertainment, tourism).


	Activity 1(a)

The educator instructs the learners to individually brainstorm their personal strengths and weaknesses in becoming an entrepreneur.


	Activity 1(a)

Learners individually brainstorm their strengths and weaknesses

Activity 1(b)

Learners use the table provided to arrange the concepts correctly.

STRENGTHS

WEAKNESSES

Learners discuss with their partners, which of the strengths and weaknesses they think they have and then also add those they identified on the brainstorming activity in Activity 1(a).
Activity 1(c)

Learners read, use dictionaries for difficult concepts, identify and write down strengths and weaknesses of different entrepreneurs.
Activity 1(d)

Learners read the annexure with strengths and weaknesses and then analyse their personal strengths and weaknesses. 
Learners analyse the results

Activity 1(e)

Learners will, with the help of the teacher, explain the following: 

· Strengths. 
· Weaknesses 

Activity 2(a)

Learners work in pairs and with the help of the teacher answer the questions posed.

Learners read the case study and then discuss the questions posed

Activity 2(b)

Learners write down possible business opportunities in their local community.

Learners conduct an investigation on the popularity of each business opportunity

Learners use the table to gather information

Learners do the analysis of the information using the tally chart and then draw up a conclusion about the best business opportunity to tap in their community. 
	FORM :Question and answer

METHOD : Educator

FORM : Classwork

TOOL : Memo

METHOD :Rubric

FORM : Classwork

TOOL : Memo/Rubric

METHOD : Educator/Peer

FORM : Worksheet

TOOL : Checklist

METHOD : Learner 

FORM : Case study

TOOL: Rubric/ memo

METHOD : Educator

FORM : Investigation

TOOL : Rubric

METHOD : Educator

*A CLASS TEST SHOULD BE ADMINISTERED AT THE END OF THE THEME



	
	Activity 1(b)

Teacher provides VISUAL 1 (word bank) or Wall Chart with different concepts. Learners are asked to select the concepts from the jumbled list and write them under the correct heading on the table provided.

The teacher asks the learners to discuss with their partners, which of the strengths and weaknesses they think they have, looking at the list. 

The teacher instructs the learners to write them down and also add those identified in the brainstorming activity in Activity 1(a) which do not appear on the jumbled list (if any). The aim is to compile a list of personal strengths and weaknesses of becoming an entrepreneur of each learner

The teacher will summarise the activity by explaining that the concepts are called characteristics of entrepreneurs. Some of the characteristics are personal strengths which help people to become good  entrepreneurs, whereas some are personal weaknesses which may make them bad entrepreneurs.

Activity 1(c)

Teacher divides learners into small groups and provides VISUAL 2/Wall Chart with different scenarios so that learners read, identify and write down strengths and weaknesses of different entrepreneurs. Teacher guides and assists with interpretation of difficult concepts, also encouraging the use of dictionaries. Learners are expected to answer the following questions:- 

· Name each entrepreneur. 

· Identify each person’s strengthts

· Identify each person’s weaknesses.

Activity 1(d)

The teacher provides a worksheet to learners to analyse their strengths and weaknesses using ANNEXURE A given.

The teacher instructs the learners to read the annexure and then answer the following questions ;-

· Think   carefully about each characteristic and decide about your strengths and weaknesses. 

· Tick the correct column. 

· Analyse your results.

(Ticks in the first or second columns indicate strengths and ticks on the third and the fourth columns indicate weaknesses.)
The teacher explains that the ticks indicate the individual learners’ strengths and weaknesses and the analysis must be filed by each learner in their files/portfolios.

The teacher consolidate the activity by saying the following:

If you have seven or more ticks in either the first or the second column, you have a good chance of becoming a successful entrepreneur.Try to improve on your weaknesses at column 3&4).

If you have seven or more ticks in either column 3 or 4 you need to work hard on your weaknesses if you want to be a successful entrepreneur.  Because you have identified your weaknesses, you have plenty of time to improve.

Activity 1(e) 

The teacher reviews the important content of the lesson with the following questions:-

a) What are strengths?  Strengths are things you are good at.

b)What are weaknesses? Weaknesses are things you are not good at.
Activity 2(a)

As prior knowledge the teacher asks the learners to brainstorm the following concepts:

· Tourist

· Tourism

The teacher provides the learners with a case study about Tourism Business Opportunity (VISUAL 3).
The teacher asks the learners  to work in pairs, read and then discuss the following questions from the case study:- 
a) What particular strength did Simon Lesia have as an entrepreneur?

b)List the business opportunities that the Maluti Ukhahlamba Hiking and Horse trail has created for the local communities: 

· in the development stages 

· when visitors are using the trail.

Activity 2(b)

The teacher instructs learners to think of possible business opportunities in their local communities and write them down 

The educator instructs the learners to investigate the popularity of each business opportunity in order to identify the gap in the market
The following table will be used for gathering information:

Business opportunity

Popularity

(no. of people who like the idea)

The educator shows the learners how to analyse the information gathered using the tally chart

The educator consolidates the activity by explaining the importance of doing an investigation before a business venture is started.


	
	

	RESOURCES: Dictionaries, Visual 1(Word Bank), Visual 2 (3 Scenarios), Annexure A, Visual 3 (Tourism Business Opportunity)

	EXPANDED OPPORTUNITIES:


	TEACHER REFLECTIONS: Where the outcomes met?                                                                  

Did learners perform well in the  assessment tasks?

Did the activities strengthen the learners’ competencies in skills, knowledge and values?

How can I improve my teaching strategies?


VISUAL 1

Personal strengths and weaknesses in becoming an entrepreneur.

NB : Learners may keep this activity in preparation for a SIMPLE BUSINESS PLAN.

Good financial skills. Dishonest.

 Not good with money. Stays positive even when things do not go well. 

 Honest. Thinks of himself/herself as useless.

 Believes in himself/herself.  Lazy. 

Sees a need or want in the community. Reliable.
 Hard working. 

Gives up if things start to go wrong.  

Disorganised. Thinks of a good idea to satisfy a need or want.

Good at managing people. Unreliable. 

Good organizer.

 Knows or finds out about the type of business. 

No imagination. No good at managing other people. 

ANNEXURE A.
Analysing personal strengths and weaknesses in becoming an entrepreneur. ( Learners must be able to reach a point where she/he could be able to know that, more than a certain number e.g 7 or 8 strengths could lead to a successful entrepreneur. More weaknesses may lead to unsuccessful entrepreneurs. Also weaknesses could be turned into strengths.)

Learners can file this activity as evidence in preparation for a SIMPLE BUSINESS PLAN.
	CHARACTERISTIC
	Always
	Most of the time
	Sometimes
	Never

	1. I see a need or want in the community
	
	
	
	

	2. I think of a good idea to satisfy a need or want.
	
	
	
	

	3. I work hard
	
	
	
	

	4. I am reliable
	
	
	
	

	5. I am honest
	
	
	
	

	6. I stay positive even when things do not go well.
	
	
	
	

	7. I am a good organizer.
	
	
	
	

	8. I am good at managing people.
	
	
	
	

	9. I have good financial skills.
	
	
	
	

	10. I believe in myself.
	
	
	
	


VISUAL 2

 (AS 2: Identifies a variety of possible business opportunities in the community (school co-operatives, sports, entertainment, tourism).

A HIKING AND HORSE TRAIL IN THE MOUNTAINS.

Diano’s village is in the foothills of the Drakensberg in the Eastern Cape.  This is a very poor, rural area with steep mountain slopes and snow in winter.  Subsistence farming is hard and very few people have any income.  When Simon Lesia, a pensioner from Diaho’s village, looked at the magnificent mountains one day, he realized that they were a valuable resource for attracting tourists to the area.  His dream has become a reality with the help of local Tourism and Development groups.

In 2002 the Maluti Ukhahlamba Hiking and Horse trail opened.  Visitors spend several days in the mountains hiking or riding.  They sleep in huts built by local people from traditional materials such as stone and thatching grass.  In the development stage the project provided work for 150 local people.

People were employed to cut stone from the mountains and build chalets from the stone blocks.  Women cut thatching grass and made it into bundles.  More people had jobs thatching the chalets.  

When there was not enough stone, the chalets were built from locally made blocks.  Other people had jobs plastering and painting traditional patterns on the chalets. Members of the Madlangala Sewing group made bedding and decorated it using traditional designs.

Now that visitors are doing the trail, about 60 local families are receiving a regular income.  Some women bake and cook for the visitors.  Other women saw crafts to sell.  Other women clean the overnight huts, do laundry or gardening.  Men are employed to look after horses and make sure the paths of the trail are kept clear and well signed so that people do not get lost. Traditional dance groups earn a living by entertaining visitors.

VISUAL CHART 2
SCENARIOS  (AS 1: Analyses personal strengths and weaknesses in becoming an entrepreneur)

VINCENT

Vincent enjoyed woodwork when he was growing up.  People always admired the furniture he made.  The best decision he made was to start his own furniture business.  If he promises a piece of furniture by a certain date, you can be sure to have it on that date.

He has had some bad times, such as when he crashed his delivery truck, but he has always managed to keep positive.  He now has three people working for him. They all say that he is thoughtful and that they have learned a lot from him.

SALLY

Sally has decided to start her own flower arranging business specializing in arranging flowers for parties.  “I have to choose the flowers at the market very early – I will send my sister to do that because I hate getting up in the mornings.  If the customers want flowers in different colours, I will just tell them that there weren’t any that colour. And if I get to a party a bit late, it is just too bad – I am not going to ruin my life by doing this job.

A lot of other people seem to be doing this job, but that does not matter.  If it does not work out, I will give it up.”

ANNABELLE

Annabelle always loved to dance.  But when she was younger, people told her she would never make her living out of dancing.  “It is too risky, dear,”said her aunt.

“One injury and you will be finished,” said her father.

Only her granny encouraged her to hold on to her dream.  Now Annabelle has her own dance group.  There are 30 dancers in the group.  They travel all over the country and next year they are going to tour Europe.  She organizes all the tours and manages all the dancers and the people when they go touring.

LESSON PLAN B
TERM 2

	Learning Area:    Economic and Management  Sciences                                                                                Grade:6

Duration:4 weeks                                                                                                                                                 Date Completed: ………………              Week 15 to 18

	SKILLS
	KNOWLEDGE
	VALUES

	· Designing an advertising campaign.

· Basic calculation of costs and selling price

 
	· Advertising campaign

· Advertising techniques or types of advertising.

· Advertising products (goods) and services

· Designing advertising campaign

· Business plan

· Target market

· Business plan components

· Marketing mix and how the four elements are combined in a simple business activity.


	· Knowing one self better.

· Tolerating others’ weaknesses and how those can be controlled



	Learning Outcomes and Assessment Standards
	Teaching activities
	Learning activities
	Assessment

	AS 3: Design an advertising campaign to promote a product that will generate a profit. 

AS 4: Develops and implement a simple business plan for a trading or service business that could be operated from school or from home. 

AS 5: Describes how the four elements of the marketing mix are combined in a simple business activity
	ACTIVITY 1(a)

The teacher introduces the activity by asking the learners to brainstorm the concept business plan.’
The teacher consolidates the activity by explaining that in order to identify any possible problems when starting a business and run it successfully and profitably one needs to draw up a business plan. 

He tells them that they will work in groups to identify a product/service to sell in order to raise funds to go on a school tour. To prepare for the fundraising a business plan will be developed.

ACTIVITY 1(b)

The teacher places a poster on the wall and gives learners an overview of the different parts or components of a Business plan (What goes into a business plan

The educator gives the learners a template to work on to develop a business plan

He gives the learners the following introduction :

a) This project involves drawing up a business plan with a view to starting your own business, which you will run together with your group members in the second term

b) The activities that will follow address the components of a business plan. 

c) Include the following components:

· Cover page 

· Table of contents 

· Description of the product

· Goals of the business 

· Description of who owns the business

· Production plan 

· Marketing plan

· Financial plan

· Description of how the business will operate

· Conclusion 

Each component of the business plan should be comprehensively researched and completed in full

Even though the project is done as a group it is your responsibility to ensure that the project reaches your teacher by the respective due date or marks will be deducted

The teacher tells the learners that they will work on each component of the business plan but must first work on the first part  i.e the cover page(some of the information  of the cover page will be included in the process of the development of the business plan)

The teacher marks the learners work and then provides feedback to the learners

ACTIVITY 2

The educator instructs the learners to work on the remaining components of the business plan (ref. business plan template)

The educator listens to the presentations to determine whether the results are perfect or need some changes and then gives a go ahead to the groups

ACTIVITY 3

The educator briefly explains two forms of ownership e.g

FORM OF OWNERSHIP

NUMBER OF OWNERS

Sole trader

1

Partnership

2-10

The educator instructs the learners to decide on the form of ownership for their business

The educator checks whether they have written the right form of ownership considering that they are going to work in groups.

ACTIVITY 4

The teacher instructs the learners to brainstorm the concept ‘advertising’. 

He consolidates the brainstorming activity by explaining that a business tells people about the products (goods) and services it is selling by advertising them. 

Teacher asks the learners where they usually see/hear the adverts that tell people about goods and services available.

(newspapers, magazines, radios, televisions etc. 

The teacher provides them with magazines and newspapers.  Learners are asked to look at the advertisements and discuss each advertisement using the  following questions:- 

· What product or service is being advertised?

· What attracts you to want to buy the product?

· Has the advertiser used pictures, words or both?

· Would you buy the product or service? Why?

· Who is the target market for the product being advertised?

The teacher consolidates the activity by explaining that every advertisement aims at attracting consumers to buy the advertised product. 

The teacher further explains that a good advertisement has:-

*a heading and/or illustration that will attract the people.

*a description of the product (also called features).

*information about where to get the product.

*information about the price..
The educator introduces the concept ‘advertising campaign’

by explaining that when a business uses more than one advertising media for the same product or service, that is called an advertising campaign.

Learners are asked to think about the product they are going to sell and answer the following questions in their workbooks, individually:-

*Mention three (3) or more types of advertising you think will be more effective for your product and why?.

The teacher revises the concept ‘marketing mix) by asking the learners to list and explain each element

The teacher further explains that if all the four elements are not used properly, the business could fail.

He instructs learners to work on the business plan(marketing plan component) and see how the four elements are combined

The teacher guides the learners on how to design an advertising campaign in order to promote the product so that it generates profit

He explains some components of the advertising campaign e.g 

Target market – What age, gender or income group will the advert be aimed at? e.g cereal adverts are aimed at children who will ask their parents to buy it for them.

Media formats – e.g TV,radio, newspapers etc.

Advertising techniques  e. g

· slogan – a catchy saying that can be used again to make people remember the product

· jingle – a musical slogan for radio and television adverts

· product characters – people or cartoon that the customer identifies with a certain product e.g Mc Donald’s

· Testimonials – when a satisfied customer or expert like a doctor says how good the product is

· Endorsement – when a famous person says how much they like the product 

· Using desires – people will think they will be like a person in the advert if they use or own the product e. g a popular and handsome man is shown drinking a brand of drink

The educator instructs the learners to create the adverts for their products

The educator will guide the learners to complete the rest of the business plan as per instructions in each component.

The educator will instruct the learners get ready to implement the plan and bear in mind the following:

(i) Quality and presentation of the product

(ii) Roles of group members (ref. action plan in the business plan)
(iii) Location of the stall

The educator will instruct the learners to set up the stall taking the following into consideration:

(i) Layout

(ii) Location

(iii) Suitability

(iv) Appearance

(v) Accessibility

(vi) Security  

2. Have all equipment, products, promotional items e.g. two for the price of one, undercut competitors by reducing prices, issuing pamphlets, ringing the bell, cash float etc. ready
	ACTIVITY 1(a)

Learners brainstorm the concept ‘business plan’
ACTIVITY 1(b)

Learners listen to the explanation about the components of the business plan

Learners complete the first part of the business plan hands the work to the teacher for marking

Learners do correction
ACTIVITY 2(a)

For the description of the product, learners will first brainstorm the products/services they would like to sell in the school. They use a micro screening tool to decide on the final product to sell.

PRODUCT/SERVICE

A

B

C

D

E

TOTAL

SCALE:

Poor - 1, Fair – 2, Satisfactory – 3, 

Very satisfactory – 4, Excellent -5

Learners will use the above scale to give the products/services chosen points to the questions below:

A. Will the learners buy the product/service?

B. Can you get hold of the material?

C. Do you have access to the required technology?

D. Do you have the required skills?

E. Is this idea acceptable to the school?

Learners will add each row (A – E) and find the product or service that scores the highest total

ACTIVITY 2(b)

For the goals of the business 

Write down 

(a) Why you want to participate in the project

(b) How you and your group could possibly benefit from the market day project

(c) Write down your own goals for the market day (match your goals to the SMART principle)  i.e.
S – Specific

M – Measurable

A – Achievable/Action oriented

R - Realistic

T- Time bound

e.g On the 23 October (the market day), I will make R100 profit for myself 

ACTVITY 2(c)

For the market research, learners will find out whether the product or service that scored the highest total has a market/will sell. They will follow the following steps:

CHALLENGE PHASE:

In groups learners will :

· Brainstorm techniques they could use to gather information e.g interviews, surveys, focus groups etc.

· List questions they will ask to get the information about the market i.e to establish whether there is a market for the product /service they have decided to sell e.g 

-  How many products would you buy?                                       - How much money do you have to spend?                                     - If I may ask, how old are you?                                             - Where do you live?                                                               - Why would you buy our product rather then the competitor’s?   

- What slogans would you be interested to see on the advertising posters?   

- What language do you speak? etc.

INFORMATION GATHERING PHASE:

Learners will choose one information gathering technique and gather information based on the list of questions developed.

INFORMATION PROCESSING PHASE:

Learners will summarise the market research results and then decide who their target market is

PRESENTATION PHASE 

Learners present their findings in writing/orally

Learners do corrections where necessary  and then complete the relevant component in the business plan

ACTIVITY 3

Learners will decide on the form of ownership for their business and explain why they choose that particular form

They write the information on the business plan

ACTIVITY 4(a)

Learners brainstorm the concept ‘advertising’

Learners respond to questions posed

Learners look at the advertisements and discuss each of them using the questions posed

ACTIVITY 4b)

Learners listen to the introduction of the concept and then respond to the question asked. They write the information on the business plan

*ACTIVITY 4(c)

Learners list and explain the elements of the marketing mix as prior knowledge

Learners work on the business plan(marketing plan component) and see how the four elements are combined

*ACTIVITY 4(d)

Learners listen to the explanation on how to design an advertising campaign using the following format:

Aims and objectives of the campaign?

More investigation about the target  market e.g age, gender, lifestyle etc.
Media formats? e.g  poster, TV,radio, newspapers etc.

Advertising techniques? e.g slogan, jingle, product characters, Testimonials Using desires,

How much will it cost to advertise the product?

Learners will create the adverts they decide on using

Learners will carry out or implement their business plans and thereafter each group writes a short report on how successful the business was, giving reasons

	FORM : Question and answer

METHOD : Educator

FORM : Micro screening tool

Tool : Checklist

METHOD : Educator

FORM : Question and answer

TOOL : Checklist

METHOD : Educator

FORM : Project

TOOL : Rubric

METHOD : Educator

TOOL : Checklist

METHOD : Educator

FORM : Question and answer, discussion

TOOL : Checklist

METHOD : Educator

FORM : Question and answer

METHOD : Educator

FORM : Question and answer

FORM: QUESTIONAIRE

TOOL : Rubric

METHOD : Educator

FORM : Project

TOOL : Rubric (FOR MARKING THE PROJECT AS A WHOLE)

METHOD : Educator

FORM : Simulation

Tool : Rubric

METHOD : Educator

A  CONTROLLED TEST WILL BE WRITTEN AT THE END OF THE TERM AND SHOULD COVER THE TERM’S WORK

	RESOURCES: : Variety of Textbooks (e.g EMS for New Nation; Oxford Successful EMS etc, Business Plan Template, Advertisements and Worksheets

	EXPANDED OPPORTUNITIES::

	TEACHER REFLECTIONS  Where the outcomes met?                                                                  

Did learners perform well in the  assessment tasks?

Did the activities strengthen the learners’ competencies in skills, knowledge and values?

How can I improve my teaching strategies?


BUSINESS PLAN COMPONENTS.

1. COVER PAGE.
	GROUP


	


1. What is the name of your business?
…………………………………………..

2. Design a picture or logo for the business.  (A logo is a symbol for the business)

 SHAPE  \* MERGEFORMAT 



3. Names and contact details of the owners of the business:

……………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………

4. The date the business plan is prepared:  …………………………………………

Once you have agreed as a group on the above, prepare a cover that looks smart and interesting that includes the information above.

2. DESCRIPTION OF THE PRODUCT or SERVICE (To be complete after the market research had been conducted)

	GROUP:


	


1. Describe your product/service.

………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………

(The group may attach a drawing or photograph if possible)

2. If it is a Service, explain:

	What the service is 
	Who is it for
	Where you plan to provide it.

	
	
	


3. GOALS OF THE BUSINESS.

1. Why you want to participate in the project

…………………………………………………………………………………………

……………………………………………………………………………………

…………………………………………………………………………………………

2. How you and your group could possibly benefit from the market day …………………………………………………………………………………

…………………………………………………………………………………………

Write down your own goals for the market day (match your goals to the SMART principle)  i.e

S – Specific

M – Measurable

A – Achievable/Action oriented

R - Realistic

T- Time bound

e.g On the 23 October (the market day), I will make R100 profit for myself 

4. THE OWNERS OF THE BUSINESS

1. Form of ownership ………………………………

 The different members take responsibility for the running of the business.

1. What will each person contribute towards the business in terms of:

	Member’s Name
	Monetary contribution
	Equipment/Raw materials
	Skills

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	


2. What will each partner’s role and responsibilities be:

	Member’s Name
	Roles and Responsibilities

	
	

	
	

	
	

	
	

	
	


5. PRODUCTION PLAN

If it is a Product:

List things you would need i.e costs directly related to the product 

	What resources you will need and where will you get these without using money?
	How will you make it


	Where will you make the product?

	
	
	


Use the template below to calculate the costs:

	Item/description
	Quantity
	Price

	
	
	

	Total costs
	
	


List operating/unavoidable costs of doing the business e.g rent, advertising poster, transport costs etc.

Use the template below to calculate the costs:

	Item/description
	Quantity
	Price

	
	
	

	Total costs
	
	


How much will each product cost?

Decide on the:

· number of units you are going to sell 
· selling price per unit (consider the competitor’s prices)
N.B pricing is critical to the success of the business. If prices are too high, sales may fall short of your targets. If prices are too low, you may struggle to cover your costs)   

Where will you get the supplies? 

 Use the template below:

	NAME OF THE SUPPLIER
	ITEMS
	PRICE

	
	
	

	
	
	

	TOTAL COSTS
	
	


6. MARKETING PLAN

In your business plan you need to identify and describe the people that will buy your product or pay for your service (your target market).  Your marketing plan must also include the price of your product, the number of sales you think you will make and how you are going to advertise your product or service.

1. Explain who your target market is going to be(refer to the market research results)
……………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………

2. Give reasons, why these people would want to buy your product or use your service. ………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………………

3. How are you going to campaign for your products/service? Design an advertising campaign using the following template:

	Aims and objectives of the campaign
	

	More investigation about the target  market e.g age, gender, lifestyle etc.
	

	Media formats e.g  poster, TV,radio, newspapers etc.


	

	Advertising techniques e.g slogan, jingle, product characters, Testimonials Using desires,
	

	How much will it cost to advertise the product?


	

	Appeal approach e.g factual or appeal?


	


4. How much will you sell it for (refer to the production plan.)? ……………………………………………………..

5. Where will the product be sold? 

6. How many items do you plan to sell (refer to the production plan)? …………………………

7. How much is your potential profit do you expect to get? 

8. Who are your competitors? …………………………………………………………………………………………

7.FINANCIAL PLAN.

Your financial plan must explain where you will get the money you need from to start the business and how you will use the money.

2. List all the expenses for operating the business :

	Cost Item
	Amount
	Cost Item
	Amount

	
	
	
	

	
	
	
	

	
	
	
	

	
	
	
	




Total operating cost :
R……………..

3. Source of funds :

	Name of partner
	Amount contributed by each partner
	Source (savings/parents etc.)

	
	
	

	
	
	


Is this enough to cover the costs? (Yes or no)………………………..

4. Expected sales – no. of units to be sold x price of the product per unit ? 
R…………………………..

5. Expected profit? 
R…………………………..

8. DESCRIPTION OF HOW THE BUSINESS WILL OPERATE.

Who will be responsible for the following tasks? Also briefly describe what the partner will do:

	RESPONSIBILITY
	Partners
	Brief description

	Production


	
	

	Selling


	
	

	Advertising


	
	

	Keeping Records


	
	


9. CONCLUSION
You should end up or conclude your business plan with a positive conclusion, about why your business will be a success.

SENIOR PHASE

GRADE 7 

FRAMEWORK

TERM 2

	WEEKS
	LO’s and AS’s
	CONTENT
	ACTIVITIES
	ASSESSMENT

	11-14
	LO 4: Entrepreneurial knowledge and skills 

AS 1: Compares essential characteristics and skills needed to be entrepreneurial from two different simple case studies of practicing entrepreneurs in own community.

AS 3: Participates in a joint venture between the school and the community/parents by taking ownership of producing a product/service.

AS 3: Participates in a joint venture between the school and the community / parents by taking ownership of producing a product/ service
	THEME:ENTREPRENEURAL ACTIVITIES

· Characteristics of an entrepreneur e.g. vision, responsibility, taking risks, enthusiastic, confidence, determination etc.

· Skills e.g. solve problems, decision making, planning and organizing etc

· Compares essential characteristics and skills needed to be entrepreneurial from two different case studies of practicing in own community.

· Buying and selling

· Producing 

· Incomes and expenses

· Cost and selling price

· Loss or profit

· Interviews, brainstorm etc
	ACTIVITY 1
a) Teacher do  baseline assessment by asking the learners to give characteristics and skills of good entrepreneurs (grade 4 & 5 work) 

b) Learners brainstorm characteristics of good entrepreneurs. The teacher consolidates the activity by giving more information on the above.

ACTIVITY 2
a) The teacher gives learners two case studies (Annexure A - Case Study)

b) Learners read the case study and identify the essential characteristics of an entrepreneur.

ACTIVITY 3
a) The teacher assists learners in identifying products/services which they would like to produce

b) Learners decide in groups about the   product or service they are to produce or render. They must actually produce the product or render the service in joint venture with the community/parents.
	FORM

Class work

(written notes)

TOOL 

Checklist

METHOD

Educator
FORM

Case study

TOOL 

Rubric/Memo

METHOD

Educator

FORM

Project

TOOL 

Rubric

METHOD

Educator


	15-18
	AS 2: Uses idea generation techniques to make recommendations on using community resources to generate income in a responsible way. 

AS 4: Runs a business event using one/two of the ideas or opportunities identified in a questionnaire that had been designed.

AS 5: Designs posters or other materials to advertise own business venture.


	· Community resources

· Income generation 

· Idea generation techniques e.g. surveying, questionnaire.

Use ideas or opportunities identified in questionnaire 
· Runs a business event

· Poster

· Advertisement

· Designing of posters


	ACTIVITY 4

a)  The teacher asks the learners to give ways in which they would employ/undertake to generate ideas/ get ideas?

Learners respond to the question. 

The teacher explains that in addition to the learners’ responses there are other techniques that can be used to generate ideas e.g. 

· Brainstorming

· Questionnaire

· Research

· Surveying

b)  Teacher gives learners homework to search the meaning/explanation of these words (brainstorming, questionnaire, research, surveying) from the dictionary and to bring an exemplar of a questionnaire from the magazines.

 Learners to do the homework and report back in class.

The teacher summarizes or consolidates by giving explanations of the idea generation techniques and emphasizing on the questionnaire as the example.

The teacher assists learners to design a questionnaire. In designing the questionnaire the teacher emphasizes that the learners should use the following as a guide:  

· Use simply language.

· Sequence your questions.

· Questions can be open or closed.

 Learners design a questionnaire on the topic of their choice and bring it to the class

ACTIVITY 5

a) Teacher leads the class discussion by asking learners the following: 

·  What are resources?

· Identify resources that are available for use by the community? 

· How can the community use the available resources to generate income.(fund raising) 

 Learners discuss in class giving examples of community resources ((community hall, schools, clinics etc) and how to use them to generate income.

b)  Teacher gives learners the following assignment:

INSTRUCTION:

Learners should design a questionnaire and gather the information on how to use community resources at their disposal to generate income in a responsible way. Make recommendations

ACTIVITY 6

Using one of the ideas from the questionnaire above, learners run the business event in the school.

ACTIVITY 7

The teacher asks learners to name different methods they can use to attract customers for their product. Learners respond to the question.

The teacher explains that there are many ways of advertising a product or business (e.g. pamphlets, radio, posters, billboards, flyers, TV, etc.). The teacher further explains the AIDA principle that is used to design an advertisement.  

Teacher instructs learners to create posters to advertise their products/services of their choice using the AIDA principle.

Learners create appropriate posters as per instruction by the teacher.
	FORM

Homework

TOOL

Checklist

METHOD

Peer/Educator

Class discussion

FORM:
Assignment

TOOL:Rubric

METHOD:Teacher

FORM:
Simulation(informal)

TOOL:Rubric

METHOD:Teacher 

FORM

Poster /Presentation

TOOL 

Rubric

METHOD

Teacher.




LESSON PLAN (A)
	Learning Area: Economic and Management Sciences                                           Context: Entrepreneurial activities

Grade 7                                                                                                                   Duration: 4 Weeks (8 Hours)
                                                                                                                                Date completed:

	                     Skills


	                  Knowledge
	               Values

	· Comparison
· Differentiation
· Creativity
· Innovation
· Communication
· Counting

	· Characteristics of an entrepreneur
· Skill needed to be entrepreneurial
· Buying and selling
· Producing

· Incomes and expenses

· Cost and selling prices

· Profit and loss


	· Understanding
· Respect

· Appreciation

· Responsibility

· Accountability

	LO’s and AS’s

(Integration)
	Teaching Activities
	Learning Activities
	Assessment

	LO 4: Entrepreneurial knowledge and skills 
AS 1: Compares essential characteristics and skills needed to be entrepreneurial from two different simple case studies of practicing entrepreneurs in own community. 

AS 3: Participates in a joint venture between the school and the community/parents by taking ownership of producing a product/service.


	ACTIVITY 1 
(a) The teacher does a baseline assessment by asking learners to brainstorm in groups the characteristics of a good entrepreneur. 

Teacher consolidates by filling in any missing information.

(b) The teacher gives learners the following case study to read (Oxford Successful page 96) and learners identify the characteristics of a good entrepreneur. 
The teacher marks the case study and gives learners feedback
( c ) Teacher gives learners the following Assignment:
INSTRUCTIONS TO LEARNERS:

(a) You are to go around your community and find two practicing entrepreneurs. These can be local business people that have businesses such as spaza shops, taxi’s, barber shop, lawn mowing services etc. 
(b) Contact them by telephone or in person to make an appointment to visit his or her business.

(c) Ask the two entrepreneurs that you have identified  the following questions:

(i) What personal characteristics do you have that turned you into a good entrepreneur?

(ii) In order to start your own business, what skills do you possess?

(iii) What would you consider to be your strengths in order to start your own business? 

(iv) What skills would you like to gain that would make you an even better entrepreneur?
The teacher instructs the learners to note the responses of the entrepreneurs and compare their characteristics and skills. 

This activity will form two simple case studies of practising entrepreneurs in learner’s community.

The teacher will consolidate the activity by giving the learners two other case studies based on essential characteristics and skills of entrepreneurs in order to respond to questions posed.

ACTIVITY 2
( a ) Teacher engages learners in groups to look up the meaning of the following terms using their dictionaries:

· Buying 

· Selling 

· Income 

· Expenses 

· Cost price and selling price 

· Profit and loss 

· Joint venture 

(b) The teacher explains to learners that they will be engaging in a joint venture between the school and the community and will be required to produce a product or render a service. 
The teacher reminds learners of the Market Day that they participated in Grade 6. 
Teacher then allows learners to brainstorm in groups different products that they would like to produce or service they would like to render.

The teacher instructs the learners to select the two or three best ideas from each group
The teacher writes the best ideas from each group on the board and combines similar ideas from different groups

The teacher gives learners homework. He/she instructs the learners to discuss the shortlist with their parents or other people in their community and find out how they feel about each idea, and in what way they will support the project (see annexure B for the shortlist questionnaire)

The teacher will inform the learners that the school may pick a project based on a proposal submitted by the class or other Grade 7 classes.

JOINT VENTURE IDEAS:

1. School vegetable gardens  -  can grow vegetables 
2. Cleaning campaign
3. Feeding scheme for learners

4.  Develop wishing cards for old age home/elderly people in the community

5. Write and publish a community newspaper.
NOTE: The school will decide whether the product will be produced or service rendered for fund raising purposes or the project is just a community service.
If it is for fund raising purposes, a business plan has to be developed. Preparations will be made for selling the product or service (refer to Grade 6 work)
ACTIVITY 3 (CASE STUDY)
The teacher lets the learners read the following case study:

Alister Wilson lives on a farm close to Stutterheim. In the area there is an environmental project undertaken by the Department of Water Affairs to clear alien invader species. On his way home from school one day he saw how these plants were being burnt in order to destroy it. Allister’s Father enjoys having a braai on Saturdays and is always on the lookout for good fire wood. Alister also remembers seeing on a show on TV how some people used the wood from these alien vegetation to make furniture. This gave him an idea. Alister then set out to collect the wood from these plants and sell it as fire wood. 

Alister’s father was very good at woodwork. Alister shared his idea with his father to make furniture out of the alien vegetation. The People at Department of Water Affairs were just to glad to get rid of the wood which would otherwise have been burnt and provided it to Alister and his father free of charge.

(a) Teacher asks learners to brainstorm different ideas that community members in their area could employ to make money also by using resources in a responsible way. 

(b) Questions:
1. What idea did Alister use to generate money?
2. Why would you consider this to be a good business idea?


	Learners brainstorm the characteristics of a good entrepreneur and report back to the class. 

Learners read the case study and identify the characteristics of a good entrepreneur.

Learners do corrections
Learners complete an Assignment 

Learners take their responses of the entrepreneurs and compare how the two entrepreneurs have differ in their strengths, skills and approaches to their business
Learners look up the meanings of the different terms and report back to the class.

Learners brainstorm different products that they would be able to produce. Learners decide which products they will produce or service they will render.

Learners will engage in a joint venture.

In groups, learners report back to the class to get a general indication of how parents and the community feel about the ideas on the shortlist
Learners will finally select one idea as the proposal (produce a product or render a service) that the class wishes to submit to the school authorities
Learners will engage in a joint venture of their choice

Learners read the case study
Learners brainstorm ideas and respond to questions
	Baseline Assessment
Informal Task – Case Study 

Formal Task – Assignment 

Tool: Rubric
Method: Teacher
Case Study
Form: Question and Answer
Method: Teacher

Form: Discussion
Tool: Observation sheet

Method: Teacher

Informal Assessment: Oral Presentation

Tool: Rubric
Form: Project

           Simulation

Tool: Rubric

A Class Test should be administered at the end of the theme

	Resources: Variety of Textbooks (e.g. Oxford – Grade 7) ,Dictionaries, Newspaper, Magazines and Internet 

	Expanded Opportunities: Learners can run more business activities.

	Teacher reflection: 
· Where the outcomes met?                                                                  

· Did learners perform well in the assessment tasks?

· Did the activities strengthen the learners’ competencies in skills, knowledge and values?

· How can I improve my teaching strategies?


LESSON PLAN B
	LEARNING AREA :  ECONOMIC & MANAGEMENT SCIENCES                                      GRADE:      7                                            
THEME:  ENTREPRENEURAL KNOWLEDGE AND SKILLS                                             DURATION: 3 weeks (6 Hours)
DATE  Completed : .............................

	               SKILLS

· Comparison

· Differentiation

· Creativity

· Innovation

· Communication

· Counting
	KNOWLEDGE

· Community resources

· Income generation

· Idea generation techniques e.g. surveying, questionnaire

· Running business event

· Designing posters

· Advertisement
	ATTITUDES AND VALUES

· Appreciation

· Enjoyment

· Respect



	LEARNING OUTCOMES AND ASSESSMENT STANDARDS
	TEACHER ACTIVITY
	LEARNER ACTIVITY
	ASSESSMENT

	LO 4: ENTREPRENEURAL KNOWLEDGE AND SKILLS  
AS 2: Uses idea generation techniques to make recommendations on using community resources to generate income in a responsible way. 

AS 4: Runs a business event using one/two of the ideas or opportunities identified in a questionnaire that had been designed.

AS 5: Designs posters or other materials to advertise own business venture.


	ACTIVITY 1
(a) Teacher will introduce the lesson by explaining to the learners that they will be identifying the needs within their community and also looking at the various community resources available to address those needs and generate income in a responsible way.

(b) The teacher tells learners to brainstorm ideas on how they can go about identifying, gathering information on the needs in the community. 

Consolidation: Using/ linking  learners answers teacher explains that in gathering information we use the following :

· Brainstorming

· Questionnaire

· Research

· Surveying
All these are called idea generation techniques.

(c) Teacher gives learners homework to search for exemplars questionnaires / survey or research sheets from the magazines and other sources.
Teacher consolidates by also bring his/her own examples and show how questionnaires are structured.

ACTIVITY 2
(a) .Teacher leads the class discussion on: 
(i) What are community resources?

(ii)What community resources are available in their community: e.g.

· Venues such as community hall, schools, open areas; parks and sports grounds where events can be held.
· Libraries and newspapers that can provide information etc

(iii) How to use available community resources to generate income, (fund raising)
(b)  Teacher gives learners an Assignment.
INSTRUCTION:

Identify one ideas generation technique and develop questions for gathering information on community needs.

As part of the assignment the teacher will assists learners to design a questionnaire in the class.  The teacher must not the following guidelines to design a questionnaire:

· Ask questions that are relevant to the discussion
· Use simple language

· Sequence your questions

· Questions can be open or closed.

(c) Use one of the idea generation techniques to gather information about the needs within your community.
Analyse the finding and present them to the class.

(d)Identify the community resources available in your community e.g. 

· Make a list of names of specific community resources in your own community
· Find out as much as you can about these resources by phoning or visiting to hear what products or services they can provide, and at what charge.
· Compile a data bank (a list with names and contact numbers of community resources, the services that they provide and (the fees that they charge) with all the information that you could find, for future use by the school.

(e)  Out of the list developed identify the community resource that could be used to provide the needs identified above and generate profit. 

Make recommendation to the school on how you will use the available community resources to address the community needs and generate profit in a responsible way. (Learners should bear in mind that at this stage they will be making a proposal to the school)

Learners can approach businesses and organisations that are prepared to make donations or sponsor events

They can also invite modern or traditional musicians, singers and dance groups that can provide some kind of entertainment
The teacher will mark the assignment and then provide feedback to the learners in preparation for running the business event identified by learners

ACTIVITY 3
(a)In preparation for the business event, the teacher will guide learners to look at the information that they have gathered in the previous activity in identifying the needs and resources in the community in order to make a profit 

(b) Teacher will instruct the learners to use the ideas/business opportunities identified to prepare for the business event that will address the need using community resources
· Teacher will ask learners to mention the method businesses use to inform customers about their products or services (This is done through advertising)

· The teacher discusses with the learners the characteristics of a good advertisement i.e.

· Attractive,/eye –catching 

· Must have a slogan—short sentence or group of words used to make a product better known. 

· Information on why you should buy the product, where to buy the product and the price. 

(c) The teacher ask learners to create a poster for their business venture using the following criteria:

· The message must be correct 
· Apply the AIDA principal 
A  -  Attracts ATTENTION
I  -  Arouses INTEREST
D  - Creates the DESIRE to buy

A  -  Leads to ACTION
· Advertise for the  relevant target group
TIPS FOR DESIGNING AN ADVERTISING POSTER

·  Use a large piece of paper or cardboard

· Design your poster before you make it – plan where each element will go on the page

· Use bright colours and preferably one large picture that will attract attention from a distance

· Use very few words but include all the necessary information such as the time, date, place, price and contact numbers

· Use large letters for the main point that you are trying to get across

· Use a fun design but keep the poster easy to read.

ACTIVITY 4  
(a) The teacher informs the learners that they are going to run the business using one or two of the ideas or opportunities identified in a questionnaire that had been designed. The following preparations should be done:

· Quality and presentation of the product

· Roles of group members

· Location of the stall

(b) the teacher instructs the learners to set up the stall taking the following into consideration:

· Layout 

· Suitability

· Appearance

· Accessibility

· Security

After the sales the teacher will provide feedback on the group performances
	Learners listen and ask questions

Learners brainstorm and give feedback to the teacher

Learners take the instruction to do the homework so that they  present their findings to the class

Learners discuss in class:

(i) What are community resources?
(ii) Examples of community resources (community hall, schools, clinics etc) and 
(iii) How can these resources be used to generate income
Learners identify a technique from the ones discussed in the previous activities and develop a questionnaire to gather the information needed.
Learners will gather information
Learners will prepare for the business event based on needs of the community identified  previously questionnaire

Learners respond to the questions

Learners take down notes in their class work books

Learners create posters as instructed by the teacher
Learners create posters as instructed by teacher

Learners are preparing for running their own  business
	Form: Class work

Tool: Memo

Method: Teacher

Form: Homework

Tool: Checklist

Method: Peer/Teacher

Form: Class work 

Tool: Checklist

Method: Peer/Teacher

Form: Assignment (Formal)
Tool: Rubric

Method: Teacher

Formal Assessment Task: Assignment
Form: Presentation

Tool: Rubric

Method: Teacher

Informal Assessment :  Poster Presentation

Tool: Rubric

Form: Simulation

Tool: Rubric



	 Resources: Text books (Oxford –Grade 7), Magazines, Internet, Human resource, Dictionaries Television, Radio,    Billboards, Newspapers, Flyers.


	EXPANDED OPPORTUNITIES    : Learners can run more business activities. Learners can visit advertising Agencies and radio stations.``


	REFLECTION     



	ASSESSMENT TASK 2 - ASSIGNMENT

LO: 4

Entrepreneurial knowledge and skills

AS: 2- Uses idea generation techniques to make recommendations on using community resources to generate income in a responsible way.

LO:

AS:

Process Skills

Recommend, communicate, generate , 

Mark Allocation

  25 marks

Levels of Complexity: Bloom’s Taxonomy.

Content: 

· Community resources

· Income generation

 Idea generation techniques (surveying , questionnaire)

Activities: Use a questionnaire and gather the information on how to use community resources to generate income in a responsible way. Make recommendations


	Marking Guide: Rubric


	Form of Assessment: Assignment



	


RUBRIC:

	                              CRITERIA
	                                                  LEVELS

	
	         1


	           2
	            3
	       4
	               5

	1. Cover page
	No cover page at all.


	Cover page attracts little or no attention.
	Cover page attracting attention but with short comings.
	Cover page attracting attention.
	Cover page is colourful and attracting attention.

	2. Content
	No information at all.
	Information irrelevant.


	Information relevant but incomplete.
	Information relevant and complete.
	Information very relevant, complete and logically arranged.

	3. Written presentation
	Presentation untidy illogical.
	There are some inaccuracies.
	Presentation is suitable and mostly clear


	Presentation is clear and accurate.
	Presentation is clear, accurate and very neat.

	4. Deductions and conclusions
	No deductions and conclusions made.
	Few deductions made.
	Deductions have been made but no conclusions.
	Deductions and conclusions made.
	Clear deductions and conclusions made.

	5. List of resources consulted
	Resources not listed at all.


	Very few resources listed.
	Resources are listed but some are missing.
	Resources and references are listed.
	All resources and references are logically and sequentially listed.


GRADE 8
FRAMEWORK  

TERM 2 

DURATION : WEEK 11 - 18

	LEARNING OUTCOMES AND ASSESSMENT STANDARDS
	CONTENT


	ACTIVITIES
	ASSESSMENT

	AS 1: Identifies financial institutions and organisations promoting entrepreneurship

AS2: Discusses different ideas for starting a business (including ideas to attract tourists, franchising)

AS 3: Differentiate between the forms of ownership in the informal and formal sectors (sole proprietor, partnership, close corporation)


	THEME: ENTREPREPRENEURIAL ACTIVITIES

Concepts:

· Financial institutions

· Financial organizations

 Financial institutions and organizations promoting entrepreneurship

 Concepts:

· Tourist 

· Franchising

· Manufacturing

· Retail/ service

Idea generation for starting a business including ideas to attract tourist and franchising

Concepts:

· Formal sector

· Informal sector

Forms of ownership in the formal and informal sector

· sole proprietor,

· partnership

· close corporation

Characteristics of the different forms

Advantages and disadvantages


	                               ACTIVITY 1(a)

The educator briefly introduces the lesson based on financial institutions and organizations by asking the learners to brainstorm the concepts viz. financial organization and institution.

Learners will then brainstorm the following concepts

· Financial Institutions 

· Financial Organizations

The educator gives more explanation on the above (consolidation)

 Learners will be given a list of organizations and institutions to differentiate between financial institutions and financial organizations viz:

[ Commercial banks, Building Societies, Non Governmental Organizations (NGO’s), Umsobomvu Youth Fund, Department of Trade and Industry (DTI), Industrial Development Co-operation (IDC)] 

Learners  will use the following table:

FINANCIAL INSTITUTIONS

FINANCIAL ORGANIZATIONS

The educator will ask the learners to exchange their books for marking the activity

The educator consolidates the activity by instructing the learners to do corrections

                   ACTIVITY 1(b)

 The educator gives learners the following extract to read :

Malcolm is a computer game programmer. He and his friends want to start a business making and selling computer games, but they need entrepreneurial and financial assistance. Help Malcolm to identify a good financial institution and organization promoting entrepreneurship. 

Learners will read the extract and then conduct an investigation to advise Malcolm on which organization and institution could help him.

The educator will advise the learners to consult as many sources as possible, and also advise them of the due date.

Learners will present their findings in writing/orally. The educator will use a rubric to mark the presentation. He will provide the feedback by way of consolidating the activity

                      ACTIVITY 2(a)

The educator will introduce the lesson on ideas for starting a business by asking learners to define/explain the following concepts:

· Tourist / tourism

· Franchise

· Manufacturing

· Retail

· Service

The educator will consolidate the activity by further explaining the meaning of the concepts.

                       ACTIVITY2(b)

The educator will ask the learners to brainstorm different ideas for starting a business during the 2010 world cup.

The educator will give  learners a case study based on the 2010 world cup (All Aboard Text Book page 128)

Learners will read and then discuss business opportunities including ideas to attract tourists based on the case study e.g. accommodation, transport, food, security, travel agencies, tour guides in local areas, advertising, souvenirs etc.

- The educator consolidates the activity by giving more ideas on business opportunities.
              ACTIVITY 2(c)
The educator will inform the learners that they will be engaged in a debate. The debate is on the following topic:

Is it riskier to start a franchise than to start your own business?

The educator will tell the learners that they will have a few days to do extra investigation on the topic before they hold a debate and everybody must be prepared because the speakers will be chosen on the day of the debate. Three speakers to support the motion and three to oppose it will be chosen.  

The educator will refer the learners to a text to read (notes on how to organise and hold a debate page 24 Head Start Text Book).

On the day of the debate the educator will tell the audience  that they must listen carefully to the debate because they must lit all the advantages of both the business and the franchise 

Learners will fill in the table below by   listing all the advantages of starting a business and buying a franchise

Business

Franchise

               ACTIVITY 2(d)
The educator will use a checklist(page 25 Headstart textbook) to assess the debate and then provide a feedback by way of consolidation

Learners will do corrections

ACTIVITY 3(a)

The educator will  introduce the lesson on forms of ownership in the formal and informal sectors by asking the learners to:

Explain / define the following concepts using their dictionaries:

· Formal Sector

· Informal Sector

· Forms of ownership i.e sole proprietor, partnership, close corporation, company

- The teacher consolidates the lesson by further explaining the meaning of the concepts

                   ACTIVITY 3(b) 

The educator explains to the learners what to look at when deciding on the form of ownership e.g.

· Who is going to own and run the business?

· Who puts money to start and run the business?

· Who is taking the risk?

· Who is going to receive the profit for risking their money for investing in the business?

· What are the formalities of establishing the business?

· Most importantly, how much money is needed to start a business

The educator informs the learners that they will do a class assignment on the characteristics, advantages and disadvantages of the different forms of ownership. He provides a brief explanation about the assignment and then refers the learners to 

 extracts on textbooks to read(with his guidance) 

Learners will write the assignment and in their conclusion they must decide on the form they would choose if they start a business and why.

The educator will mark the assignment using a memo and a rubric.

The educator will consolidate the activity by providing feedback.

Learners will do corrections.

              ACTIVITY 3(c)
The educator will tell the learners that they must think of the businesses in their area and then: 

· make a list of them

· Decide on the type of the businesses 

· Decide on the form of ownership practised

· Say whether the type of business is formal or informal using the table below

Name of the business 

Type of business

Form of ownership

Formal/informal

Learners will compare the forms of ownership practiced in both formal an informal businesses
The educator will mark the activity using a rubric 

The educator will consolidate the activity by explaining the forms of ownership practised in the formal as well as the informal sector

A Class Test will be administered to assess the perfomance of learners on the theme 


	QUESTIONS AND ANSWERS

CLASSWORK

ASSIGNMENT

PRESENTATION

QUESTION AND ANSWER

QUESTION AND ANSWER

CASE STUDY

DEBATE

INVESTIGATION

QUESTION AND ANSWER

CLASS ASSIGNMENT

CLASSWORK

CLASS TEST

	AS 4 – Evaluates the financial viability of a business (e.g. start-up costs, production costs, sales, profit)

AS 5 – Engages in a business activity that involves purchasing, production and marketing (should involve financing of business with own or borrowed capital e.g. bank overdraft
	THEME: ENTREPRENEURIAL ACTIVITIES

Concepts:

· Financial viability

· Start –up costs

· Production costs

· Sales

· Profit

The financial viability of a business (e.g. start – up costs, production costs, sales, profit)

Concepts:

· Borrowed capital e.g. bank overdraft, loan)

· Purchasing

· Production

· Marketing

Business plan and its components eg. Purchasing, production, financing etc.

Implementation of the plan (business activity)


	                        ACTIVITY 4(a)

The educator will introduce the lesson on evaluating the financial viability of a business by asking the learners to explain the following concepts:

· Start up Costs

· Production Costs

· Sales

· Profit

The educator will consolidate the definition of concepts by further explaining that it is important when starting a business to work out its financial viability. Entrepreneurs may save themselves a great deal of time and money by starting a business which has a greater chance of surviving and thriving.
                              ACTIVITY 4(b)
The educator will explain to the learners a case study based on the calculations to determine the financial viability of a business  and then give it to them to work out  

Learners will read the Case Study (Headstart textbook page 114-115) and then work out:

· How much the business will cost (start up costs)

· How much it will cost to run the business (operating costs)

· Selling price

· Sales

· Profit

The educator will mark the learner’s work using a memo 

The educator will consolidate the activity by providing feedback 

                          ACTIVITY 5(a)

The educator will introduce the lesson by asking learners to consult their dictionaries and look for the meanings of the following concepts

· Capital

· Bank overdraft

· Purchasing

· Production

· Marketing

The educator will consolidate the activity by filling the gaps learners might have and further tells the learners that:  

· Before starting a business, a business plan should be developed

· The concepts explained earlier are some of the components of a business plan

      ACTIVITY 5(b)

The educator will inform the learners that they will  write an assignment based on a case study(page 148-150 All aboard textbook) 

Learners will read the case study and then respond to questions that will lead to the development of a business plan.

The educator will mark the activity using a rubric.

The educator will consolidates the activity by providing feedback and also informs the learners that they will put the plan into action by engaging in a simple business activity

                        ACTIVITY 5(c)

 Learners will engage in a simple business activity 

The educator will assess the business activity using the rubric


	QUESTION AND ANSWER

CASE STUDY

ASSIGNMENT

SIMULATION

CONTROLLED TEST

(will  cover term’s work)


LESSON PLAN 

	Learning Area: Economic and Management Sciences                                                Context: Entrepreneurial activities

Grade:  8                                                                                                                       Duration: 4 Weeks (8 Hours)
                                                                                                                                      Date completed:

	                     Skills


	Knowledge
	               Values

	Identify

Differentiate

Compare

Discuss

Explain

Decision making

Problem solving

Define

List

Creativity
	Concepts:

· Financial institutions

· Financial organizations

Identifies financial institutions and organisations promoting entrepreneurship

Concepts:

· Tourist 

· Franchising

· Manufacturing

· Retail/ service

Idea generation for starting a business including ideas to attract tourist and franchising

Concepts:

· Forms of ownership

· Informal and formal sector

· Sole proprietor

· Partnership

· Close corporation

· Advantages and disadvantages of different forms of ownership
	Appreciation of the value for money

Social responsibility

Tolerance for one another

Accountability towards decisions

Respect for one’s ideas

Sense of ownership



	LO’s and AS’s

(Integration)
	Teaching Activities
	Learning Activities
	Assessment

	LO 4: ENTREPRENEURIAL KNOWLEDGE AND SKILLS

AS 1: Identifies financial institutions and organisations promoting entrepreneurship
AS 2: Discusses different ideas for starting a business( including ideas to attract tourists, franchising).
AS 3: Differentiates between the forms of ownership in the informal an d formal sectors (sole proprietor, partnership, close corporation)


	 ACTIVITY 1(a)

The educator briefly introduces the lesson based on financial institutions and organizations by asking the learners to brainstorm conepts viz. financial organization, financial institution.

The educator will give more explanation on the above (consolidation)

The educator will give learners  a list of organisations and institutions to differentiate between financial institutions and financial organisations viz:

[ Commercial banks, Building Societies, Non Governmental Organisations (NGO’s), Umsobomvu Youth Fund, Department of Trade and Industry (DTI), Industrial Development Co-operation (IDC)] 

The educator will ask the learners to exchange their books for marking the activity 

The educator consolidates the activity by instructing the learners to do corrections

ACTIVITY 1(b)

 The educator gives learners the following extract to read as a formal assignment:

Malcolm is a computer game programmer. He and his friends want to start a business making and selling computer games, but they need entrepreneurial and financial assistance. Help Malcolm to identify a good financial institution and organisation that would promote entrepreneurship. 

The educator will advise the learners to consult as many sources as possible, and also advise them of the due date.

\
The educator will provide the feedback by way of consolidating the activity

ACTIVITY 2(a)

The educator introduces the lesson on ideas for starting a business by asking learners to define/explain the following concepts and give examples of each:

· Tourist and tourism

· Franchise

· Manufacturing business

· Retail business

· Service business

The educator will consolidate the activity by  explaining that tourism: 

· is an opportunity to make a significant contribution to job creation and growth in the economy.

· requires many skills

· creates entrepreneurial opportunities

· brings development to rural areas

· Tourists spend money

Types of tourists are as follows: 

· Attending conferences i.e meetings, exhibitions etc.

· Experiencing rural/ township life

· Experiencing wonders of nature/beauty

· Private reasons, holidays, visiting relatives etc.

ACTIVITY2(b)

The educator will ask the learners to brainstorm different ideas for starting a business during the 2010 world cup.

The educator will give  learners a case study to read based on the 2010 world cup – (All Boards EMS p 128)
The educator will consolidate the activity by explaining that 2010 world cup will attract visitors all over the world. He will give more ideas on business opportunities e.g. accommodation, transport, food, security, travel agencies, tour guides in local areas, advertising, selling of souvenirs, promotional material, construction, equipment etc.

The educator gives the learners a task based on developing souvenir candles for spectators who would want to take them back home. Learners will be provided with a concise guide to candle making(CTA Section A 2002 )

ACTIVITY 3(a)

The educator will introduce the lesson on forms of ownership in the formal and informal sectors by asking the learners to:

Explain / define the following concepts using their dictionaries:

· Formal Sector

· Informal Sector

· Forms of ownership i.e sole proprietor, partnership, close corporation, company

-The teacher consolidates the lesson by further explaining the meaning of the concepts

         ACTIVITY 3(b) 
The educator will explain to the learners what to look at when deciding on the form of ownership e.g.

· Who is going to own and run the business?

· Who puts money to start and run the business?

· Who is taking the risk?

· Who is going to receive the profit for risking their money for investing in the business?

· What are the formalities of establishing the business?

· Most importantly, how much money is needed to start a business

 The educator will give learners a text to read based on the different forms of ownership. He divides the learners into expert groups in order to engage them in a jigsaw activity. 

The educator consolidates the activity by filling the gaps that learners might have

ACTIVITY 3(c)

The educator further explains the concept ‘franchising’ e.g people may decide that a way to expand their own business is to offer to share their business ideas, skills and experience with others in return for a fee. A legal document known as a franchise contract is entered into between the franchisor (supplier) and a franchisee (buyer) etc. 

The educator will inform the learners that they will be engaged in a debate. The debate will be on the following topic:

Is it riskier to start a franchise than to start your own business?

The educator tells the learners that they will have a few days to do extra investigation on the topic before they hold a debate and everybody must be prepared because the speakers will be chosen on the day of the debate. Three speakers to support the motion and three to oppose it will be chosen.  

The educator will refer the learners to a text to read (notes on how to organise and hold a debate ( Oxford Headstart EMS page 24)

On the day of the debate the educator will tell the audience  that they must listen carefully to the debate because they must list all the advantages of both the business and the franchise 

The educator will provide a feedback by way of consolidation
-Learners will do corrections.

ACTIVITY 3(d )
The educator informs the learners that they will do an assignment based on the characteristics, advantages and disadvantages of the different forms of ownership. He provides a brief explanation about the assignment. 

Assignment question:

Fatima has been making and selling chocolates since she was in high school. She sells to candy stores and home industry .shops and she sells at the Saturday market

Now, she wants to expand her business but she needs more capital. Her neighbour wants to be a partner in her business. She may provide the help and capital needs, but if this happens, Fatima has to change the form of ownership of her business. She has a few options, but she is not sure which one will suite her business the best.  Advise Fatima on the best form of  ownership that she may choose.

The educator refers the learners to extracts on textbooks and other resource material to read in order to gather the information in order to help Fatima.  
The educator will consolidate the activity by providing feedback on the assignment.

ACTIVITY 3(e )
The educator will tell the learners that they must think of the businesses in their area and  also look for others on their telephone directories (at least 10) then: 

· make a list of them

· Decide on the type of the businesses 

· Decide on the form of ownership practiced

· Say whether the type of business is formal or informal using the table provided

The educator will consolidate the activity by explaining the forms of ownership practiced in the formal as well as the informal sector
	Learners then brainstorm the following concepts and provide examples 

· Financial Institutions 

· Financial Organisations

Learners  will use the following table:

FINANCIAL INSTITUTIONS

FINANCIAL ORGANISATIONS

Learners will do corrections

 Learners will read the extract and then conduct an investigation to advise Malcolm on which organisation and institution could help him

The learners will present their findings in writing/orally

Learners define the concepts using  their dictionaries and prior knowledge

Learners will brainstorm different ideas for starting a business during the 2010 world cup

Learners will read the case study and then   discuss business opportunities including ideas to attract tourists

Based on the business ideas given by the educator, learners will give examples of the kinds  each business opportunity that could be run e.g.
Accommodation – what kind?

Food – what kind etc.

Learners will make the candles following the guide provided by the educator 

Learner will explain / define the concepts using their dictionaries

Learners participates in a jigsaw activity

The two teams will  engage in a debate The audience will listen carefully to the debate and then fill in the table below,   listing all the advantages of starting a business and buying a franchise

Business

Franchise

The learners will write a report to Fatima to explain :

· The different forms of assessment (include their advantages and disadvantages)

· Whether or not you think she should join her neighbour , and if so 

· Which form of ownership you think would best suit her expanding business
Learners will respond to questions using the table below

Name of the business 

Type of business

Form of owner ship

Formal/ informal

Learners will compare the forms of ownership practiced in both formal an informal businesses
	FORM : Class work
Question and answer(oral)

TOOL: Memorandum

Method : Learners

Form : Assignment*(Formal) 

Presentation

Tool: Rubric

Method : Educator

Form : Question and answer (oral)

Method : Educator

Form : Case study

Tool : Rubric/memo

Method : Educator

Form : Project

Tool : Rubric

Method : Group

Form : Question and answer (oral)

Method : Educator

Form : Jigsaw

Tool : Observation sheet

Method : Educator

Form : Debate

Investigation

Tool : Checklist/rubric

Method : Educator

The educator will use a checklist (Annexure C) to assess the debate

Form:  Assignment 

Tool : Rubric 

           Memorandum

Method : Educator 

Form : Classwork

Tool : Rubric

Method : Educator

A Class Test will be administered to assess the performance of the learners on the theme 



	Resources:  : Case study texts, financial organization and institutions, brochures, pamphlets, people, library, dictionary, textbook,businesses, tables, telephone directory

	Expanded opportunities:

	Teacher reflection::


LESSON PLAN  B
	Learning Area: Economic and Management Sciences                                          Context: Entrepreneurial activities

Grade 8                                                                                                                  Duration: 4 Weeks

                                                                                                                               Date completed:

	                     Skills


	                  Knowledge
	               Values

	Differentiate

Compare

Discuss

Explain

Decision making

Problem solving

Define

List

Creativity

Evaluate

Saving
	Concepts:

· Financial viability

· Start –up costs

· Production costs

· Sales

· Profit

The financial viability of a business (e.g. start – up costs, production costs, sales, profit)

Concepts:

· Financing (borrowed capital e.g. bank overdraft, loan)

· Purchasing

· Production

· Marketing

A business activity that involves

· Purchasing

· Marketing

· Production

· Financing (with own or borrowed capital)

Entrepreneurial activity
	Appreciation of the value for money

Social responsibility

Tolerance for one another

Accountability towards decisions

Respect for one’s ideas

Sense of ownership



	LO’s and AS’s

(Integration)
	Teaching Activities
	Learning Activities
	Assessment

	AS 4 – Evaluates the financial viability of a business (e.g. start-up costs, production costs, sales, profit)

AS 5 – Engages in a business activity that involves purchasing, production and marketing (should involve financing of business with own or borrowed capital e.g. bank overdraft
	ACTIVITY 1(a)

The educator will introduce the lesson on evaluating the financial viability of a business by asking the learners to explain the following concepts:

· Start up Costs

· Production Costs

· Sales

· Profit

The educator will consolidate the definition of concepts by further explaining that it is important when starting a business to work out its financial viability. Entrepreneurs may save themselves a great deal of time and money by starting a business which has a greater chance of surviving and thriving.

Teacher may also use Standard Bank Module 4 pg 15- 18.

  ACTIVITY 1(b)
The educator will explain to the learners a case study based on the calculations to determine the financial viability of a business  and then give it to them to work out 

The educator consolidates the activity by providing feedback 

ACTIVITY 2(a )

The educator will introduce the lesson by asking learners to consult their dictionaries and look for the meanings of the following concepts

· Capital

· Bank overdraft

· Purchasing

· Production

· Marketing

The educator will consolidate the activity by filling the gaps learners might have and further tell the learners that:  

· Before starting a business, a business plan should be developed

· The concepts explained earlier are some of the components of a business plan

ACTIVITY 2(b)

The educator will inform the learners that they will do a project based on a case study (Oxford Headstart EMS page 148 - 150) that follow will lead them to the development of a business plan 

The educator will consolidate the activity by providing feedback and also inform the learners that they will put the plan into action by engaging in a simple business activity

ACTIVITY 2 (c )

The educator instructs the learners to get ready for the implementation of their plan i.e stalls, change, sales promotion etc.

The educator will provide feedback about the learners’ performance on the business activity.


	Learners will explain the following concepts:

· Start up Costs

· Production Costs

· Sales

· Profit

Learners will read and discuss the Case Study (Oxford Headstart EMS page 114 - 115) and then  work out :

· How much the business will cost (start up costs)

· How much it will cost to run the business

      (operating costs)

· Selling price

· Sales

· Profit
Learners will do corrections /or as homework
Learners will consult their dictionaries and look for the meanings of concepts

Learners will read the case study and then respond to questions that will lead them to the development of a business plan.

Learners will do some corrections in their business plans getting them ready for  implementation 

Learners will engage in a simple business activity             (putting the plan into action)
	Form : Question and answer (oral)

Method : Educator

Form : Case study

Tool :  Memorandum

Method : Educator

Form : Question and answer (oral)

Method : Educator

Form : Case study

            Project

Tool : Rubric

Method : Educator

Form : Simulation

Tool : Rubric

Method : Educator

A controlled test will be administered and marked by the educator (all the work done this term)

	Resources:: Case study text, dictionary, stalls, people, products to sell and Various Textbooks (e.g All Board EMS; Oxford Headstart etc)

	Expanded opportunities:
	

	Teacher reflection:
	


GRADE 9

FRAMEWORK
Term 2

	Weeks 
	Selected LOs and ASs 
	Content 
	Activities 
	Assessment 

	11 
	LO4 AS 1

Generate through a SWOT analysis a possible business ideas 
	SWOT Analysis 
	*Teacher chooses an extract, reads it and learners identify strengths, weaknesses, opportunities and threats (CTA for 2007 can be used). Then the teacher consolidates.(by additions)

*Learners to complete the class activity for   

SWOT analysis  Annexure A

* Learners then think of their own business idea and draw up a SWOT analysis from that.  ( This will be used as part of their project – the business plan )
	Informal 

Case Study ( From CTA )

Class worksheet – Annexure A 



	Note: LO4 AS2, AS3 AS4, has been clustered with LO3 AS1 , AS5 and all form part of the Business Plan 

	12 -16


	LO4 AS2 

Develop a business (including a budget ) for a manufacturing , service or tourism enterprise based on the best business opportunity from the ideas generated.

LO 4 AS 3 :
Engages in the business activity planned and discusses the reasons for choosing the particular form of ownership

LO4 AS 4:
Conducts a marketing campaign to promote a product and discusses the self selected advertising media.


	Components of the Business Plan 

The components of the business plan are the following:

Forms of ownership

Sole Trader 

Partnership 

Close Corporation

Private and Public Companies 

Target Market

·  Developing a questionnaire.

· Conducting interviews/surveys

Staff Structure 

Competitors 

Marketing Plan 

· Choice of product

· Price fixing

· Promotion / Marketing communication

· Distribution

· Different advertising media. 

Production plan 

Financial Plan 

( Including a budget )
	*Teacher explains the importance of planning and links up business plan compiled in Grade 6 (Prior Knowledge) (Ask learners about Business Plan components). Then, The components of the business plan are explained to the learner and the significance and importance of each component. 

Learners develop their own business plan 

Teacher can refer to the Grade 9 Lesson Plan  Business Plan  Pg 149 -152  of Provincial Resource Material 

Teacher to give learners a summary of different forms of ownership with the following information: characteristics, advantages, disadvantages similarities and differences. 

Consolidation can be done through questions posed by the teacher and learners answering the questions. Teacher to use Annexure E as a class activity.

Refer to Business Plan provided. Pg 156 -158 Provincial Resource Material 

Teacher will pose the following questions to the groups: 

· What product has been chosen by each group?

· Why has the group chosen the product?

· How will you design and package the product?

· How much will you sell your product for?

· What price are your competitors selling their products for?

· Which channel will you use to distribute your product to your consumers?

· How are your customers going to know about your products- what methods of advertising will you use?


	Formal Task 

Project- Business plan 

(Pg 153 -159 of  Provincial Resource Material )

Informal Task 

Question and Answer and Class Work on Annexure E

	17

18


	LO3 AS1

Completes a basic Income Statement and Balance Sheet for a service and a retail business 

LO3 AS5

Analyses Financial Statements for decision making at a basic level

LO4 AS 5:
Researches the role of small, medium and micro enterprises in wealth and job creation processes. 

LO3 AS 6

Differentiate  between the forms of credit purchases e.g. open accounts , instalment sales, credit card) and explains and assesses the use of different means of payment in the economy
( cash , cheques postal orders credit cards debit cards smart cards travellers cheques ) the advantages of cash purchases 
	Financial concepts 

Expenses 

Income 

Profit 

Trial Balance 

Income Statement 

Balance sheet 

Assets 

Owners Equity 

Liabilities 

· What are SMMEs

· Role of SMMEs in 

· Wealth creation and Job Creation processes

Methods of payments 

Open accounts 

Instalment sales

Credit Cards 

Cash 

cheques 

Postal orders 

Debit cards 

Smart Cards 

Travellers Cheques


	NOTE teachers to use the Financial Plan of the Business Plan as the basis for incorporating this section.

*Teacher will ask the learners to read a summary of financial concepts with their meaning. (Annexure G )

*Teacher will provide learners with Matching Columns Worksheet. (applying those financial concepts).

Teacher can show learners a Trial Balance and where all the above mentioned items fit into the Trial Balance. Teacher to just highlight Debit and Credit Columns of the Trial  [ NB This topic will be done in greater detail in term 3]

*Teacher will ask learners how they will know whether a business has made a profit or a loss.

(Expected answer – achieved through the compilation of an Income Statement)

Teacher will refer learners to an Exemplar of basic Income Statement – Annexure B 

*Teacher to use textbook for an exercise to be completed by learners. Amounts given and learners to complete a template – use blank template in Basic Accounting Module Pg 39 and 41. Can use activity 10 as a class activity. Template on pg 41 used.

*Teacher explains that after having worked out whether a profit or loss was made, you need to reflect the financial position of the business and what the business is worth. 

The teacher will extract a Statement of Net worth and engage with learners into the contents of the Statement of Net worth.( Link up with work done in Grade 7 – Prior Knowledge) Consolidate learners ideas.

Teacher will then present learners with a blank template of a Balance Sheet and show learners similarities and takes the Balance Sheet further.

Teacher to use Annexure C – as a way forward in teaching the Balance Sheet. 

Teacher to use an exercise from the textbook to complete the Balance Sheet. Be sure to use an exercise with a given Trial Balance from which a Balance Sheet needs to be completed. Copy of template of Balance Sheet can be used to give to learners to complete Balance Sheet. 

Note: this section is incorporated in the Business Plan  

Teacher asks learners to answer the following questions: 

1. How can a big business contribute to the development of SMME’s and job creation ?

2. How can local councils encourage people to start small businesses of their own in order to create jobs? Give an example that you think would work in your community.

3. What role should colleges and schools play in the success of the SMME’s ?

4. Describe the impact of SMME’s on wealth creation.

5. Design a poster and report your answers to the entire class.

Teacher to refer to Annexure F for SMME’s and their role.

Teachers will engage learners to the following activity : Investigation 

*Discuss with your parents, teachers or other knowledgeable adults about means of payments they have used to pay for goods and services other than cash.

Learners to report back by way of oral presentation even on how these can be used.

Possible answers: credit card, cheque, postal orders, electronic cash e.g. debit cards, smart cards and internet transactions and when and how these are used. Refer to Annexure D
*Learners will be given an activity on methods of payment : e.g. they can be required to explain : Credit Cards, Smart Cards, Postal orders, Cheques, Debit cards and internet transactions.   

Assignment: Role of SMME’s  in wealth and job creation as well as the means of payments they use in the payment for goods and services.


	Informal Task 

Matching Columns Worksheet

Informal Task 

Class work 

Informal Task

Class work 

Class Test 

Formal Task 

Controlled Test 

Worksheet on Annexure D

Informal Task 

Presentation 

Formal Task 

Assignment 



	                 NB !!  SAT ( Standard Assessment Task ) will be checked during CASS Moderation Sessions 

	Resources: Textbooks , newspapers, magazines , CTA 2007, Accounting Module and Workbook, Provincial Resource Material, Curriculum 2005 Assessment Guidelines 

	Expanded Opportunities: Class excursion to a local Small, Medium and  Micro Business in the community.

	Business Plan will be attached to the Lesson Plan 


Annexure A

SWOT analysis Class Activity 

List the Strengths, weaknesses, opportunities and threats that are likely to affect Zola’s business opportunity 

	No 
	Example 
	SWOT 
	Internal or External environment 
	Solution 

	1. e.g. 
	Interest rates are increasing.
	Threat 
	External 
	Competitors are producing cheaper products

	2
	 The entrepreneur has to travel overseas quite often to secure business.
	
	
	

	3
	Employees in the business are absent quite often because of HIV/ Aids 
	
	
	

	4
	 Banks are now offering start up loans for new businesses.
	
	
	

	5
	 Internet trading can be done throughout the year at any time of the day.
	
	
	


SWOT ANALYSIS CLASS ACTIVITY - MEMORANDUM
List the Strengths, weaknesses, opportunities and threats that are likely to affect Zola’s business opportunity 

	No 
	Example 
	SWOT 
	Internal or External environment 
	Solution / Comment

	1. e.g. 
	Interest rates are increasing.
	Threat 
	External 
	Competitors are producing cheaper products

	2.
	 The entrepreneur has to travel overseas quite often to secure business
	Weakness 
	Internal 
	Seek business opportunities locally.

	3. 
	Employees in the business are absent quite often because of HIV/ Aids
	Threat 
	External 
	Business to have HIV Policy in  place. 

	4. 
	Banks are now offering start up loans for new businesses.
	Opportunity 
	External 
	Use the opportunity to increase capital 

	5
	 Internet trading can be done throughout the year at any time of the day.
	Strength 
	Internal 
	Increasing  trading hours can  result in more revenue for the business.


ANNEXURE B
Income Statement Template 

	Sales 
	

	Cost of  sales 
	(                                       )

	Gross Profit 
	

	Other operating income 
	

	 Rent Income 
	

	 Donations 
	

	Gross Operating Income 
	

	Operating Expenses 
	(                                        )

	Stationery 
	

	Telephone 
	

	Wages 
	

	Advertisements 
	

	Operating Profit ( loss ) for the year 
	

	Interest Income
	

	Net profit ( loss ) after interest 
	

	Interest Expense 
	(                                        )

	Net profit ( loss ) for the year 
	


ANNEXURE C
Balance Sheet Template 

	
	Notes 
	
	
	
	

	ASSETS
	
	
	
	
	

	 Non Current Assets 
	
	
	
	
	

	 Tangible assets 
	    1
	
	
	
	

	CURRENT ASSETS
	
	
	
	
	

	 Inventories ( Trading Stock/ trading inventory)
	
	
	
	
	

	Trade and other receivables ( Debtors )
	
	
	
	
	

	Cash and cash equivalents 
	     2
	
	
	
	

	TOTAL ASSETS 
	
	
	
	
	

	
	
	
	
	
	

	EQUITY AND LIABILITIES 
	
	
	
	
	

	Owners equity 
	     3
	
	
	
	

	Non Current liabilities ( L/T Loan )
	
	
	
	
	

	
	
	
	
	
	

	Current Liabilities 
	
	
	
	
	

	Trade and other payables ( trade creditors )
	   4
	
	
	
	

	TOTAL EQUITY AND LIABILITIES 
	
	
	
	
	

	
	
	
	
	
	

	NOTES TO THE FINANCIAL STATEMENTS 
	
	
	
	
	

	1. Tangible Assets ( Fixed assets ) 
	
	
	
	
	

	
	Land & Buildings 
	
	Equipment 
	
	Total 
	

	Cost Price 
	
	
	
	
	
	

	
	
	
	
	
	
	

	2. Cash and cash equivalents 
	
	
	
	
	

	             Bank 
	
	
	
	
	

	             Petty Cash 
	
	
	
	
	

	             Cash Float 
	
	
	
	
	

	
	
	
	
	
	

	3. Owners equity 
	
	
	
	
	

	 Balance at the beginning of the year ( 1 March )
	
	
	
	
	

	Net Profit 
	
	
	
	
	

	Drawings 
	
	
	
	(               
	   )

	
	
	
	
	
	

	4. Trade and other payables 
	
	
	
	
	

	       Creditors 
	
	
	
	
	

	
	
	
	
	
	


ANNEXURE D
Different means of payment 

Cash : coins and notes 

Cheques : Instructions to a bank to transfer money to a third party without physically making a cash withdrawal. Cheques are normally bound in a cheque book and issued to a holder of a current bank account. Some banks allow people to withdraw cheques at ATM’s .

Postal orders: A convenient and safe means of payment if money needs to be sent by post to someone. A postal order can be purchased at one post office and is payable at any other post office to the person whose name appears on it for up to a maximum of R 2 000. 

Credit cards: e.g. Visa, Master Card, Dinners Club, American Express,  RCS etc

Electronic cash: e.g. Debit cards, smart cards, etc. A form of e-money that is money that is stored electronically rather than in paper form and can be used to buy goods and services on the internet.
ANNEXURE E
Individual work

Look at the following forms of ownership and classify them according to the 4 forms of ownership and motivate why do you say so?

	Business
	Form of ownership 
	Motivation

	Telkom
	
	

	Naiker Trading Store
	
	

	Muhle & Toko’s  Tavern
	
	

	Sanlam
	
	

	Sakhisizwe CC
	
	

	A workshop owned by 4 people
	
	


INDIVIDUAL WORK: MEMORANDUM

Look at the following forms of ownership and classify them according to the 4 forms of ownership and motivate why do you say so?

	Business
	Form of ownership 
	Motivation

	Telkom
	Public Company 
	Sells shares to members of the public.

	Naiker Trading Store
	Sole Trader
	Owned by 1 person 

	Muhle & Toko’s  Tavern
	Partnership 
	Name indicates that it is owned by 2 people .

	Sanlam 
	Public Company 
	Sells shares to the public when they demutualise 

	Sakhisizwe CC
	Close Corporation 
	Name ends with  CC

	A workshop owned by 4 people
	Partnership 
	Formed by 2 to 20 people


ANNEXURE F
What are SMME’s 

They are small, medium and micro enterprises that employ less than 100 workers.

	Micro businesses 
	Are very small, involving one owner, some family members and employ at the most 1-2 paid employees. 

	Small businesses 
	Employ fewer than 50 workers 

	Medium enterprises 
	Employ between 50-100 workers 


Roles of SMME’s 

· Wealth creation 

      Wealth ( greater income in turn leads to:

          Increased consumption ( Spending )

          Increased taxes and benefits that they bring to the community

          Increased savings, more money available for loans – which means more SMME’s 

· Job Creation 

SMME’s are role players in the growth of the economy. The fact that they create jobs help contribute to the reduction of unemployment.
ANNEXURE G
WORK SHEET 1

Match Column A with appropriate answers in column B.

	COLUMN A
	COLUMN B

	1. Stock is an example of ……………………………….. asset.
	Cash

	2. The costs of an organisation .
	Expenses

	3. Money owed by the business.
	Profit

	4. Money contributed to an organisation to enable it to function.
	Debts

	5. Legal tender, bank notes and coins.
	Liabilities

	6. The debts of a business.
	Current

	7. Accounting entries showing figures on the Income Statement.
	Fixed Assets

	8. The difference between Income and Expenses when expenses exceeds income.
	Capital

	9.  Items owned by the business that are expected to be used for a considerable time.
	Owners equity

	10. Invoices are shown as …….in books of accounts and indicate sums of money       owed to the business.
	Credits

	11. Funds of the business that have been provided by the owner/s.
	Debits

	12. The difference between income and expenses, when income exceeds expenses.
	Loss 

	
	Surplus

	
	Wages


ANNEXURE G
Accounting Concepts 

Assets are possessions owned by the business.

Fixed  Assets: refer to possessions( with a long life ) which have been purchased for the intention of resale.

Current Assets: Assets that are in the form of cash or that can be replaced by cash within a short period of time ( usually one year)

Liabilities : are amounts owed by the business to other people or other businesses

· Long term liabilities : refers to liabilities repayable over a period of more than one year.

· Current liabilities : are liabilities repayable with in a period of less than one year.

Owner’s Equity refers to the owners interest in the business. An owner needs money to open a business. This may be his /her own money or money borrowed from the bank. Owner’s Equity is also called capital.
Expenses are items that have no lasting value. They have a negative effect on Owners Equity. Expenses decrease assets and Owner’s Equity.

Income refers to items that have a positive effect on personal net worth. Income increases assets and Owner’s Equity (profit).  

Credits : accounting entries showing positive figures on the income statement.

Debits  : Invoices shown in books of accounts and indicate sums of money owed to the     business.

Profit  : Difference between income and expenses, when income exceeds expences.

Loss    : Difference between income and expenses, when expenses exceed income.

Cash   : Legal tender, bank notes and coins
TERM 3
	Weeks 
	Selected LOs and ASs 
	Content 
	Activities 
	Assessment 

	
	LO3 AS 3

Completes Cash and credit transactions in the books of a service and a retail business :

· Uses a Cash Receipts and Payments Journal , and a Debtors and Creditors Journal.

· Post journals to the General Ledger and draws up a Trial Balance.


	· Source Documents

· Accounting Equation  

· Journals ( CRJ, CPJ, DJ, CJ)

· Ledgers ( General, Debtors, Creditors)

· Trial Balance 


	ACTIVITY 1

Teacher can introduce this lesson as a role play for the running of a business and will look at the source documents involved, OR else the teacher could use the Accounting Module and Workbook as a resource for doing this activity.

The teacher will distribute to the learners copies of source documents as indicated in Annexure A. 

Teacher instructs the learners to fill in the appropriate source documents provided in Annexure A using the following information:  

Transactions:

1. The owner, Mr S.Shwambi deposited R 75 000 in the current bank account of  Shwambi Stores as his Capital contribution. [ Teachers to note that this transaction is entered onto both the Receipts as well as the Deposit slip]

2. He purchased stock to the value of R 30 000 from Metro Wholesalers and paid by cheque.

3. Sold the following goods on credit to The Department of Education:

10 Lever Arch Files @ R 15 each 

20 Boxes Tipex Paper @ R 29 per box

           10 boxes Artline Pens @ R 100 per       

            box.

Learners will present their contributions even orally then teacher consolidates at the end of this activity.

ACTIVITY 2

Teacher explains accounting equation to the learners = A = O + L which means : 

ASSETS = OWNERS EQUITY + LIABILITIES

Teacher will ask learners to deliberate on type of assets they know( since this has been done in Gr.8) Then teacher  will complement such answers with the ff. information :

Types of Assets

Non Current Assets ( Fixed Assets) e.g Land & Buildings, Vehicles, Equipment, Furniture

Current Assets e.g. Trading Stock, Debtors,

Cash in the Bank, Petty Ca

Liabilities 

Long Term Liabilities 

These liabilities are repayable over a period of more than one year e.g. a mortgage loan

Current Liabilities

These are repayable within a period of less than one year e.g. creditors and bank overdraft 

The teacher explains how income and expenses affect the Accounting Equation

Income Account: Examples:-  Sales, Current income, Rent income, Interest on current bank account, etc

Expense Account Examples:- Advertising, Salaries and Wages, Insurance, Rates, Stationery, Water and Electricity, Repairs, etc

Teacher to give the learners the following activity. Learners to complete the Accounting equation on the Answer Sheet Provided. Refer to Annexure B.

ACTIVITY 3 
Teacher will start by drawing the columns for CRJ and CPJ on the chalkboard as per Annexure C. 

The teacher will select appropriate exercises from the textbook and completes the CRJ and CPJ together with the learners. Teacher to note that the CRJ for both Service and Trading Businesses need to be taught to learners.


	Informal Assessment – Class work – using Annexure A. 

Informal Task –  Class work exercise using Worksheet provided        ( Annexure B )

Informal Tasks: Class Work Activities 



	
	LO3 AS1

Completes a basic Income Statement and Balance Sheet for a service and a retail business 

LO3 AS5

Analyses Financial Statements for decision making at a basic level


	Gross Profit 

Gross Income 

Operating expenses 

Operating Profit 

Interest Income 

Interest Expense 

Net Profit 

Current Ratios 

Acid test Ratios 

Returns on owners equity


	Activity 4
Teacher to explain that after journals are completed, the information from the Cash Receipts and Cash Payments Journals are posted to the General Ledger. 

The teacher will construct the General Ledger on the chalkboard. Teacher to use the exercises used in completing the CRJ and CPJ and post these to the General Ledger.

NOTE TO TEACHERS: It is very important for reinforcement of this content that teachers give learners homework activities to do so that they are able to practice what they have been doing in class.

Activity 5
Teacher will indicate to learners that transactions that occur are not only cash transactions.  Teacher to ask the learners the following question: What can you do if you do not have enough cash to purchase an item that you wish to buy? Expected Answer: You can go to a shop and buy the item on credit.

Teacher will now introduce the learners to the Debtors Journal and Creditors Journal. Furthermore the teacher will explain that if we are the business and our customers buy on credit from us, this will be entered into the Debtors Journal. If we as the business buy items on credit from another business, the transaction will be entered into the Creditors Journal.

Teacher will take exercises from the textbook to teach the Debtors Journal and Creditors Journal. 

Teacher will then use the exercises from the Debtors Journal and the Creditors Journal to post to the General Ledger.

NOTE TO TEACHERS: It is very important for reinforcement of this content that teachers give learners homework activities to do so that they are able to practice what they have been doing in class.

SUGGESTED TOPIC FOR INVESTIGATION AND PRESENTATION

Formal Task – Investigation – This task can be done as a group.

Teacher will ask learners to go out and visit shops and local businesses to investigate whether these businesses sell for cash or on a credit basis. Learners to also approach different types of consumers and ask them questions related to buying for cash and buying on credit. Learners to ask the shop owner/ business owner the following questions:

1. Does your business sell its goods for cash only or do you sell on credit.

2. What are the advantages of trading for cash.

3. What are the advantages of selling on credit.

4. What risks are involved when selling on credit.

5. Are there extra costs involved to the business when selling on credit.

Learners will conduct an interviews with  different types of consumers and ask the following questions: 

1. What are the advantages of buying on credit?

2. What are the disadvantages of buying on credit?

3. What type of credit do you have?

4. Would you say it was easy or difficult for you to obtain credit? Motivate your answer.

5. Which shops do you buy on credit from?

Teacher to develop the rubric for the Investigation from the examples given on Pg 41- 42 of Curriculum 2005 Assessment Guidelines ( EMS ) 

Learners to present their findings to the Class by way of an Oral and written Presentation 

Teacher then shows learners how to draw up a Trial Balance from the General Ledger.

Teacher to use exercises for General Ledger as a basis for doing the Trial Balance. 

Consolidation of Financial Statements dealt with in Term 2. More exercises interacted with. Refer to Annexure D
	Informal Task – Class work activities.

Informal Task – Class work activities.

Formal Task: Investigation – with its accompanying Tool- Rubric 

Formal Task- Written Presentation – Accompanying tool – rubric

Informal Task – Class work exercises

Formal Task – Controlled Test  

	
	LO3 AS4:

 Uses keyboard skills and function keys in developing, storing, retrieving and editing business documentation.
	Home and keyboard keys

Mouse and monitor.

Switching computer on and off.

Opening a document in MS word.


	This exercise needs computer as a resource.

Teacher will only deal with the basics of

Computer to teach this. Teacher is advised to use his/her own creativity when dealing with this topic.  
	Informal Tasks – Classwork



	
	LO3 AS2

Investigates the public relations, social responsibility and environmental responsibility strategies and actions of different businesses and organisations.


	· Public relations

· social responsibility 

            and        

            environmental     

            responsibility 

             strategies.

· Actions of different businesses and organisations.
	Teacher will give the learners the following research project:

Visit a library or consult newspapers or magazines and find information on a particular business that helps the community. The following guidelines will assist you:

· The name of the business 

· The kind of help it renders to the community

· Pictures of the beneficiaries.

· How does the business liaise with the community.

· How does the business communicate with different types of media in a quest to promote the business?

· Which forms of communication can be used by PR- verbal and written communication 

Vodacom that gives computers to schools and sets up a computer laboratory for schools to use.

 Teacher can use Annexure E as supporting notes for learners.

Social Responsibilities of the businesses 

The teacher will give the learners a Case Study which can be obtained from Business Today Grade 9 Pg 142 - 143 and learners should answer the questions related to the case study. 

Environmental responsibility

Teacher to touch on the following issues with regard to environmental responsibility

· Land degradation- through the following ways

· soil erosion 

· illegal dumping 

· damage done through quarries and mining 

· deforestation 

· field fires

· Pollution through

· air pollution eg factories emitting poisonous gasses cars using leaded petrol.

· Water pollution  e.g. littering,oil spillage in the oceans, over-fishing 

· Earth pollution – pollution of the land e.g. littering

The teacher is referred to Business Today Grade 9 – Maskew Miller Longman Pages 144 - 147

The actions of businesses – (Corporate Social Responsibility – CSR )

The teacher to divide the learners into groups. Each group of   learners are to represent a  different bank e.g. Nedbank, Standard Bank etc. Other groups to represent cellular service providers e.g. Vadacom , MTN, etc. 

Some groups represent organisations such as GreenPeace , WWF  etc. The learners are to obtain information regarding the social responsibility programmes of these organisations. They are to research the following issues: 

· Reasons for having a social responsibility programme 

· Which organisations benefit from donor funds and how do they benefit?

· How does a company benefit by having a CSR programme?

Learners to write a letter of appreciation on behalf of the beneficiaries to the company explaining how the funds donated have been put to good use.


	Informal Task – Research

Informal Task – Case Study 

Informal Task – letter of appreciation to the company

	    Resources: Curriculum 2005 Assessment Guideline s- EMS, Textbooks, Computer,  Basic Accounting Module and 

Workbook rovincial  Assessment Guidelines, Provincial Resource Material – EMS, Newspapers , magazines ,chalk board

	Expanded Opportunities: Interviewing members of the community, banks, and NGOs’. Bookkeeping for small 
businesses    visiting websites of Corporates to view their corporate social responsibilities,  Computer Skills    

	Teacher Reflection:


Annexure A

	RECEIPT
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……………………………….

Received from ………………………………………………………………………


the sum of ……………………………………………...

for ……………………………………………………..

………………………

SHWAMBI STORES


	--------------------------

To …………………..

…………………..

For …………………

………………….


32
	56-89-54-32

ABSA

Date ……………………

Pay…………………..……………………………….or Bearer

R…………………………………………………………………


……………………………………

-----------------------------

SHWAMBI STORES

32       3223567899


	ABSA

ABSA  Bank Limited/Beperk,Reg No 1986/004794/06

Member of the BARCLAYS GROUP

Lid van die                        Groep

DEPOSIT SLIP/DEPOSIT0STROKIE

Credit                                                                                                                                               Date………………………………………….
Krediteer ……………………………………………………………………………………………………Datum …………………………………………

	No cheques exceeding R5 million can be accepted.

Geen tjek wat R5 miljoen oorskry, kan aanvaar word nie
	Paid in by

Inbetaal deur ……………………………………….

Signature

Handtekening……………………………………………………

Tel (     ) ……………………………………………………
	
	R
	C

	
	
	Notes/Note
	
	

	
	
	Coins/Munte
	
	

	
	
	MO/PW and/en PO
	
	

	
	Drawer’s name

Trekkers se naam
	Bank


	Branch name/Clearing  code

Taknaam/Verrek-koste
	
	

	
	1.
	
	
	
	

	
	2.
	
	
	
	

	Authorised by

Goedgekeur deur
	I ACCEPT THE CONDITIONS PRINTED ON REVERSE

EK AANVAAR DIE VOORWAARDES OP KEERSY GEDRUK
	TOTAL

TOTAAL R
	
	

	Authority no/magtigingsnr
	
	
	
	

	Acc no/Reg-no
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	
	Dep reference
	
	
	
	
	
	
	
	
	
	
	
	
	


	                                                                             INVOICE                                                                            NO: 009

                                                                       Plaza Wholesalers 
659 Small Street 


East London  5257

To: Department of Education 

       Big Road 

       East London 5257

Bought from ………………………………………..        

Date: …………………………………..

	Quantity 
	Description 
	Unit Price 
	Total
	

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	

	                                                                                                 Less 10 % Trade Discount 
	
	

	E & O.E                                                   Terms: 30 Days 
	
	


Annexure B

Analyse the following transaction in the books of Z Xham

1. Owner starts his business and deposits R100 000.00 in the bank account of the business.

2. Purchased equipment for the business, and paid by cheque, R10 000.00

3. Pay for stationery delivered, R500.00 cash to Brown Traders

4. Purchased delivery vehicle from VW Motors and paid by cheque, R25 000.00

5. Received cash from clients for services rendered to them, R2 000.00 deposited the money in the bank account of the firm.

6. Pay Z Zwani for rent of the building, R3 000.00 by cheque.

Required: (a) Write the two accounts affected in each transaction and also their effect in

 the accounting equation.

(b) Give the reason for your answer in (a) 

Answer Sheet

	No
	
	Assets
	Owners Equity
	Liabilities

	1.
	(a)
	
	
	

	
	(b)
	
	
	

	2.
	(a)
	
	
	

	
	(b)
	
	
	

	3.
	(a)
	
	
	

	
	(b)
	
	
	

	4
	(a)
	
	
	

	
	(b)
	
	
	

	5.
	(a)
	
	
	

	
	(b)
	
	
	

	6.
	(a)
	
	
	

	
	(b)
	
	
	


Annexure C

Cash Receipts Journal of a Service Business

Cash Receipts Journal of 

	Doc
	Day
	Details
	Fol
	Analysis of Receipts
	Bank
	Current Income
	Sundry Accounts

	
	
	
	
	
	
	
	Amount
	Fol
	Details

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	


Cash Receipts Journal of a Trading Business

Cash Receipts Journal of ……………………………………………………………..




CRJ1

	Doc
	Day
	Details
	Fol
	Analysis of Receipts
	Bank
	Sales
	Cost of Sales
	Sundry Accounts

	
	
	
	
	
	
	
	
	Amount
	Fol
	Details

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	


Cash Payments Journal of ……………………………………………………………..



CPJ1

	Doc
	Day
	Details
	Fol
	Bank
	Vehicle
	Wages
	Sundry Accounts

	
	
	
	
	
	
	
	Amount
	Fol
	Details

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	


Annexure D

Format of the Income Statement

Name of Sole Trader ………………………………………………………..

Name of business ……………………………………………………………….

INCOME STATEMENT FOR THE YEAR ENDED ………………………….

	
	
	R

	Sales
	
	Xxxx

	Cost of sales
	
	(xxx)

	Gross profit (1)
	
	xxx    

	Other income(2)
	
	Xxx

	Current income
	
	Xxx

	Rent income
	
	Xxx

	Gross income
	
	Xxx

	Operating Expenses(3) 
	
	Xxx

	Salaries and Wages
	
	Xxx

	Stationery
	
	Xxx

	Advertising
	
	Xxx

	Stationery
	
	Xxx

	Sundry expenses
	
	Xxx

	Water and Electricity
	
	Xxx

	Telephone
	
	Xxx

	Operating Profit for the year
	
	Xxx

	Interest Income (4)
	
	Xxx

	Net profit before interest
	
	Xxx

	Interest expense (5)
	
	Xxx

	Net profit for the year(6)
	
	XXX


1.  Gross profit – is the amount of money that the business earned from trading 

     activities.

2.  Other income –  income received by business from other sources.

3.  Operating expenses – costs of running the business on a daily basis.

4.  Interest income – interest earned on other investments /savings.

5.  Interest expense – interest paid on money borrowed e.g loans.

6.  Net profit for the year – profit that the owner has earned on his business.

Profitability:

The following ratios have a direct influence on the profitability (financial result) of the business, therefore we use the information from the Income Statement.

(a)  Gross profit on sales/turnover = Gross profit    x 100





       Sales               1

(b)  Gross profit on cost of sales   =  Gross profit   x 100





   Cost of sales      1


( c) Net profit on sales/turnover     = Net profit  x 100

                                                     
      Sales          1

(d)  Operating expenses on sales/turnover = Operating expenses x 100








Sales


 1

The following ratios have a direct influence on the profitability (financial position) of the business, therefore we use the information from the Balance Sheet.

Liquidity:

The following ratios have a direct influence on the liquidity (financial position) of the business, therefore we use the information from the Balance Sheet.

1.  Current ratio

  Current assets : Current liabilities

2.  Acid test (quick) ratio

Current assets – Inventory (Trading stock): Current liabilities

Solvency:

This ratio determines the ability of a business to meets its liabilities.

1.  Solvency ratio  

Total assets: Total liabilities

B.
Balance Sheet

B. 
What is the purpose of drawing up the Balance Sheet?
A balance sheet is prepared in order to show the financial position of a business at a particular date.  

Format of the Balance Sheet

Name of Sole Trader ………………………………………………………..

Name of business ……………………………………………………………….

Balance Sheet at  ………………………….

	
	Notes
	R

	ASSETS
	
	

	NON – CURRENT ASSETS
	
	Xxxx

	Fixed assets/Tangible assets
	3
	Xxxx

	
	
	

	Financial assets
	
	

	
	
	

	CURRENT ASSETS
	
	Xxxx

	Inventories
	4
	Xxxx

	Trade and other receivables (debtors)
	5
	Xxxx

	Cash and cash equivalents
	6
	Xxxx

	
	
	

	Total assets
	
	

	
	
	

	EQUITY AND LIABILITIES
	
	

	Owners equity
	7
	Xxxx

	
	
	

	Non- current liabilities
	
	Xxxx

	
	
	

	Current liabilities
	
	Xxxx

	Trade and other payables (creditors)
	8
	Xxxxx

	
	
	

	Total equity and liabilities
	
	


Annexure E

 Public Relations (PR )

Public Relations is one of the eight functions of the business/ enterprise .The key responsibilities of PR is to promote and maintain good relations inside and outside the business. Today’s business world becomes increasingly involved in social, political and environmental issues as well as the media. 

Public relations include the key concepts such as communications, relations with the public and the staff , image of the business as well as the consumers attitude towards the business. Through public relations the business is able to earn and maintain the relationship with other businesses, competitors, suppliers, creditors, general public, etc.

Key Responsibilities of the PR

·  Liaises with the outside world 

· Involves the business in community  activities 

· Assists the business in deciding sponsorships

· Builds up healthy relationships within the working environment

· Communicates with different types of media in a quest of promoting the business

· Defends the good image of the business

SOCIAL  RESPONSIBILITY.

Societies are groups of people who live and work together with shared goals. An example of shared goals in a society would include looking after children, the elderly and the sick. Social responsibility means that all role-players look after the needs of every one in the society. Social responsibility includes seeing to the needs of those less fortunate than your self. It involves sharing benefits. Your school is an example of a mini-society where an important shared goal is to provide education in a secure and stimulating environment. 

Businesses have a role to play in society by satisfying some of the needs of the community. These needs would include providing work opportunities in a safe and healthy work-place.

Government also has a responsibility to society by providing basic services such as electricity, housing, water, etc. 

TERM 4
	Weeks 
	Selected LOs and ASs 
	Content 
	Activities 
	Assessment 

	
	LO 2: Sustainable Growth and Development

AS 3: 

Explains the role of savings and investments in economic prosperity and growth.

AS 4

Discusses productivity and its effects on economic prosperity, growth and global competition.

LO3: Managerial , Consumer and Financial Knowledge and Skills 

AS7

Researches the laws affecting basic conditions of employment and non-discrimination in the workplace
	· Saving 

· Investment 

· Role of Savings in economic growth and economic prosperity

· Role of Investment in economic growth and prosperity

Production 

Economic prosperity 

Economic growth 

Globalisation

Global competition 

Labour Relations Act ( LRA )

Employment Equity Act ( EEA)

Employment Act 

Basic Conditions of Employment Act ( BCEA)
	Teachers asks learners the following questions:

· List the different financial institutions in your community.

· What type of savings are available at these institutions 

· Why do you think people and businesses need to save?

· Name any financial institution that allows people who are under-aged to have their own savings accounts?

The teacher will thereafter consolidate giving explaining to learners the importance of savings. 

The teacher will explain the functions of financial institutions.

The teacher will engage learners in a class discussion with learners around the different types of Investments i.e.

· Short term investments 

· Savings account 

· Money market account 

· 32-day notice account 

· Long Term investment 

· Fixed deposit 

· Shares 

· Insurance 
The teacher instructs the learners to find out the meaning of all the above mentioned types of investments.

Teacher to divide learners into groups to do the following activity:

Learners to discuss in thier groups the following questions:

· Why do you think South Africans are not saving and investing money?

· Why do you think that many South Africans are not saving and investing money in SA but are rather saving and investing money in other countries.

· Discuss why South Africans should be saving and investing money in S.A.

· Discuss ways in which you could encourage South Africans to save and invest money in S.A

· Produce a radio or television advert to encourage South Africans to save and invest in S.A.

Your advert will be peer assessed using the rubric in Annexure A.

The teacher will engage learners in a class discussion on production by using the following scenario:

 Lets look at an example of two bakeries

XYZ Bakery produces 100 loaves at a total cost of R 260(Wages, rent and interest ) but HOT Bread can 100 loaves of the same size and quality at R 230. Hot bread is more efficient, producing quality bread at a lower cost.

Teacher consolidates after the discussion that productivity measure how efficiently a business uses its resources to create an output.

Teacher engages learners in a discussion about the effect of productivity on economic prosperity.

Effects of increased economic prosperity:-

· Change in standard of living 

· Increased production of goods and services.

· Lower cost of production 

· Increased profits 

· More money to spend 

The teacher consolidates by wrapping up the topic of economic prosperity.

The teacher engages the learners in the following class discussion:

What are effects of productivity on economic growth and prosperity?

The teacher explains economic growth as an economic development resulting from increased economic prosperity.

Globalisation and Global Competition 
The teacher explains globalisation to learners by providing them with the following definition of globalisation 

Definition: The move from local markets and economies to global / international markets and economies. 

The teacher asks learners to come up with names of companies that are from other countries that have invested in South Africa 

Expected Answers: General Motors, Volkwagen. Tata , MercedesBenz etc and explains that this is an example of globalisation 

Teacher asks learners to discuss in groups and now come up with the names of companies that are from S.A and have established themselves in other countries 

Expected answers: SABC, Old Mutual, Anglo American, AMPLATS etc.

Teacher to ask the learners the following questions:

1. In your opinion, what are the needs of  workers are in the work environment?

2. Why do you think workers need to have

     these basic needs to be fulfilled. 

3.  What type of action in a business     

     environment would you regard as   

     discriminatory?

Expected answers 

1. Safe work environment, reasonable 

     working hours, regular   

      breaks e.g. tea time and lunch time 

     breaks, good ventilation, vacation 

     leave and sick leave etc.   

2. Workers need to feel happy,  

    appreciated and well looked after. 

    There has to be motivation for them to 

     go to work.

3. Gender discrimination, disabilities, 

    disregard for affirmative action, racial

   discrimination, religious discrimination

   health status – HIV/ AIDS zenophobia – 

   country of origin  - nepotism etc.

Teacher will consolidate by explaining that the Basic Conditions of Employment Act deals with these issues and seeks to look after the interests of workers in the work place.

Teacher to consult the material from Department of Labour to supplement the textbooks on this issue. ( LRA, EEA, and BCEA )

 Teacher to give learners the following investigation: 

Learners are to do the following Investigation by consulting the Labour Relations Act or people that are employed, their parents that are working etc. 

The following questions need to be answered:

 ( I ) List all the types of leave available  to employees.

( II ) List the duration of each leave.

( III) Explain the conditions under 

          which each leave is granted.

(IV) Who qualifies for such leave?

( V ) What are the conditions of 

         payment for such leave?


	Informal task – Class work/ Homework  

Informal Task –Class work

activity

Informal task – Investigation 

	Resources: Textbooks , newspapers, magazines , Textbooks Accounting Module and Workbook,

	Expanded Opportunities: 

	Teacher Refection :


Annexure A

Rubric to assess radio/ television advertisement

	Criteria 
	Marks ( 10-8 )
	Marks ( 7-6 )
	Marks ( 5-3 ) 
	Marks ( 2-0 )
	Marks obtained 

	Ability to effectively communicate why South Africans need to save and invest in S.A
	You have very effectively communicated the need to save and invest in S.A
	You explained all the reasons why you should save and invest in S.A and were able to effectively communicate this in your advertisement .
	You identified a few of the reasons why South Africans should save and invest in S.A but were unable to communicate this in your advertisement .
	You have not explained the reasons why they should save and invest in S.A
	


LESSON PLAN 

	Learning Area: Economic and Management Sciences                                       Context: Entrepreneurial Knowledge and Skills

Grade 9                                                                                                                    Duration:  9 Weeks (18 Hours)

                                                                                                                                  Date Completed: 

	SKILLS 

Writing

InvestigatingConducting Research 

Problem solvi

Critical and analytical thinking 

Listening 

Drawing up a budget 

Money management skill
SWOT analysing skills
	KNOWLEDGE

· SWOT Analysis- Strengths weaknesses, opportunities and threats.
· Factors of production 
· Business Plan and its components 

· Forms of ownership 


	VALUES

Importance of working together in a group to attain a common goal.

The value of planning as a part of everyday life.

Giving others an opportunity to participate in class discussions. 

	LOs and ASs
	Teaching Activities 
	Learning Activities 
	Assessment

	LO 4  AS1 Entrepreneurial Knowledge and skills 

 LO4 AS 1

Generate through a SWOT analysis a possible business ideas

To meet the need for manufactured goods or services 
Clusters:

LO4 AS2, AS3, AS 4

clustered with 

LO3 AS1, AS5 

LO4 AS2 

Develop a business( including a budget ) for a manufacturing , service or tourism enterprise based on the best business opportunity from the ideas generated.

LO 4 AS 3 

Engages in the business activity planned and discusses the reasons for choosing the particular form of ownership

LO4 AS 4

Conducts a marketing campaign to promote a product and discusses the self selected advertising media.

LO3 AS1

Completes a basic Income Statement and Balance Sheet for a service and a retail business 

LO3 AS5

Analyses Financial Statements for decision making at a basic level

LO4 AS 5

Researches the role of small, medium and micro enterprises in wealth and job creation processes. 

LO3 AS 6

Differentiate  between the forms of credit purchases e.g. open accounts , instalment sales, credit card) and explains and assesses the use of different means of payment in the economy

( cash , cheques postal orders credit cards debit cards smart cards travellers cheques ) the advantages of cash purchases
	Teacher divides learners into groups and gives each group copies of an extract on SWOT analysis.

*Teacher reads the extract aloud while learners are following. (SWOT analysis  CTA for 2007 can be used). 

Then the teacher consolidates.(by additions)

Teacher explains the importance of planning to learners and links this up with the Business Plan compiled in Grade 6. 

Teacher asks the learners about the components of a Business Plan.

Teacher consolidates by explaining the components of the Grade 9 Business Plan and points out the additions to this Business Plan. Teacher will further explain the importance and significance of each component.

Teacher to check on learner progress regarding the Business Plan on a weekly basis so as to guide learners.

Teacher to give learners a summary of different forms of ownership with the following information: Characteristics, advantages, disadvantages, similarities and differences. ( Teacher to consult various textbooks ) 

Teacher can name the businesses around the community and include those in nearby towns e.g.  informal and formal businesses i.e. businesses that represent each form of ownership. Teachers & learners will classify these according to the respective forms of ownership.  

Teacher has to deal with target market, staff structure and Competitors as components of the Business Plan using his/her own creativity. Refer to the Business Plan provided e.g. Pg 156 – 158 Provincial Resource Material or  

C 2005 Assessment Guidelines Document Pg 35 – 36.

Teacher will pose the following questions to the groups: 

· What product has been chosen by each group?

· Why has the group chosen the product?

· How will you design and package the product?

· How much will you sell your product for?

· What price are your competitors selling their products for?

· Which channel will you use to distribute your product to your consumers?

· How are your customers going to know about your products- what methods of advertising will you use?

Teacher to consolidate on the importance of a good marketing campaign to promote a product after the reporting by learners. 

(Refer to textbooks for consolidation )

Teacher lets learners brainstorm the following topic: 

· Discuss the different types of advertising media that can be used by businesses.

· Discuss ways in which you would be able to advertise your product at school.

Expected Answers: 

1. Radio, Tv, newspapers, magazines, internet, pamphlets, circulars, flyers, newsletters, journals.

2. Notices at assembly, posters, intercom notices, cellphones( SMS , Mixit , facebook ) pamphlets and flyers, word- of –mouth.

Teachers have to include these two ASs 

when dealing with the Financial Plan in the context of the Business Plan.

Teacher will give learners summary of financial concepts to read. After that learner will be given an exercise to interact with. See Work Sheet 1 – Memorandum  Annexure G.

Teacher can show learners a Trial Balance and where all the above mentioned items fit into the Trial Balance. Teacher to just highlight Debit and Credit Columns of the Trial Balance  [ NB This topic will be done in greater detail in term 3].

Teacher will ask learners how they will know whether a business has made a profit or a loss.

(Expected answer/ answer given by the teacher – achieved through the compilation of an Income Statement)Teacher will step by step construct an Income Statement on the chalk board drawing reference from a Trial Balance.

Teacher will issue learners with a copy of an Exemplar Income Statement – Annexure B ( for learners to interact with).

Teacher to use textbook for an exercise to be completed by learners. Amounts given and learners to complete a template – use blank template in Basic Accounting Module Pg 39 and 41 or copy of Annexure B. Can also use activity 10.1 Pg 45 of Basic Accounting Manual as a class activity.  Learners to do the Income Statement.

Teacher explains that after having worked out whether a profit or loss was made, you need to reflect the financial position of the business and what the business is worth. 

The teacher will show learners a Statement of Net worth and engage learners into the contents of the Statement of Net worth.( Link up with work done in Grade 7 – Prior Knowledge) Consolidate learners ideas.

Teacher will then present learners with a blank template of a Balance Sheet and show learners similarities between the Balance Sheet and the Statement of Net Worth and takes the Balance Sheet further.

Teacher to use Annexure C – as a way forward in teaching the Balance Sheet. 

Teacher will give learners Activity 10.1 Basic Accounting Manual Pg 45– Trial Balance that has already been constructed and let learners do the Balance Sheet for the same activity.

NOTE: Teachers are encouraged to give learners homework activities in addition to the class work activities for both Income Statement and Balance Sheet.

Teacher can ask the learners the following questions:

· Learners to indicate how many receive pocket money form their parents.

· Do learners write down how they are to spend their pocket money for the month.

· Why do they think budgeting is important.

Teacher will present learners with the framework for a budget and show learners which items are entered into a budget.  They are reminded of the budget that was done in Grade 8 ( Prior knowledge) 

Teacher to give learners a class exercise of a budget to do in class.

Refer to CTA 2007 or Standard Bank Financial Literacy module. 

Teacher asks learners to answer the following questions in their class work books: 

6. How can a big business contribute to the development of SMME’s and job creation?

7. How can local councils encourage people to start small businesses of their own in order to create jobs? Give an example that you think would work in your community.

8. What role should colleges and schools play in the success of the SMME’s ?

9. Describe the impact of SMME’s on wealth creation.

10. Design a poster and report your answers to the entire class.

Teacher is to wrap up on poster design. 

Teacher to refer to Annexure F for notes on SMME’s and their role.

Teachers will engage learners to the following activity : Investigation 

Discuss with your parents, teachers or other knowledgeable adults about means of payments they have used to pay for goods and services other than cash.

Teachers tell learners to draw examples in their class work books of the different means of payment.

Possible answers: credit card, cheque, postal orders, electronic cash e.g. debit cards, smart cards and internet transactions and when and how these are used. Refer to Annexure D
*Learners will be given an activity on methods of payment: e.g. they can be required to explain : Credit Cards, Smart Cards, Postal orders, Cheques, Debit cards and internet transactions.   

Assignment: Role of SMME’s in wealth and job creation as well as the means of payments they use in the payment for goods and services. Consult Annexure D and F.
	Learners identify strengths, weaknesses, opportunities and threats from the extract and write these down in their class work books. 

Learners will also complete activity for SWOT analysis – Refer to Annexure A

* Learners will be required to think of their own business idea and draw up a SWOT analysis from that.  ( This will be used as part of their project – the business plan )

Learners brainstorm the components of the Business Plan.

Groups will be preparing their Project questions and assigning roles.

Learners to use their ideas within the SWOT analysis and choose the best idea to further develop their project as a group project. Learners work as groups to develop their own Business Plan as teacher explains in greater detail each component in the coming weeks.

Learners will go through the summary with the teacher. 

Learners will keep summaries as their notes. 

Class take part by way of a class discussion.

Learners have to do class work activity – Annexure E.

Learners to complete the respective sections of   the Business Plan as guided by the teacher.

The groups have to deliberate on these questions and write down their responses before reporting back to the class.

Learners to discuss and report to the class 

Learners will be given a class work on matching financial terms with the correct ones.

Learners will respond to questions asked, be engaged in oral discussions, clarity seeking questions and debating with teacher and other learners.

Learners will be doing the class work exercise on Income Statement using Template provided.

Learners will be given an additional exercise as homework.

Learners will respond with questions and to questions asked, be engaged in oral discussions and debate with teacher and other learners.

Learners to do Activity 10.1 as class work exercise and will be given another exercise as homework.

Learners engage with teacher in a class discussion and a question and answer activity.

Learners to complete a budget in their class work books 

Learners have to answer the questions in their answer books.

Learners to do class activities on budgets

Learners to design a poster and report to the class on the contents of the poster.

Learners to conduct investigation and report back by way of oral presentation on how these means of payment can be used.

Learners to draw examples of different means of payment in their class work books.
	Informal Task - Case Study 

Tool- memorandum ( Extract suggestions from  the CTA ) 

Informal Task -Class work -

Worksheet ( Annexure A )

Tool- Memorandum

Formal Task – Project – Business Plan

Tool – rubric 

Method - educator

Informal Task – oral class discussion and class work.

Informal Task 

Group Oral discussion and reporting.

Informal assessment – Class work using provided work- sheet. 

Informal task- Class work exercise.

Informal Task – Class work 

Formal Task – Controlled Test 

I

nformal task – Class work 

Informal task – Class work 

Informal Task- Poster design and oral report.

Informal Task- Investigation

Informal Task : Class work 

Formal Task – Assignment 



	Resources:    Textbooks , newspapers, magazines , CTA 2007, Accounting Module and Workbook, Provincial Resource Material,   

                                             Curriculum 2005 Assessment Guidelines 

	Expanded Opportunities: Class excursion to a local Small, Medium and Micro Business in the community. Conduct an Investigation 

                                            into the  operations of informal traders. Oral debates  

	Teacher Reflection 



What is the purpose of drawing up the Income Statement?
An Income Statement is prepared in order to determine the financial results of a business for a given period ( i.e calculate the profit or loss)

To calculate the actual earnings, businesses have to calculate the profit made over a specific period (financial period)

 
What is the purpose of drawing up the Balance Sheet?
A balance sheet is prepared in order to show the financial position of a business at a particular date.  

Economic and Management Sciences     

Grade 9 Project: Business Plan

Due Date ___________________________________

Introduction

Read the following information carefully before starting work on your Business Plan

1. This project involves drawing up a business plan with a view to starting your own business, which you will run together with the members of your group in the second term.

2.  At this stage you have already conducted a needs analysis survey to determine whether your target market will in fact be interested in purchasing your product. 

3. Each component of the business plan should be completed in full.

4. Take some time to go through the assessment rubric, as this will give you an idea of how your teacher will be evaluating your project.

5. Even though the project is done as a group it is your responsibility to ensure that the project reaches your teacher by the respective due date or marks will be deducted.

      Grade 9 


Economic and Management Sciences 




Project 



Business Plan 
Learning Outcome 4: Entrepreneurial Skills – The learner will be able to demonstrate entrepreneurial knowledge, skills and attitudes.

Assessment standard 1: Generates through SWOT analysis, possible business ideas to meet the need for manufactured goods or services.

Assessment standard 2 Develop a business plan( including a budget) for a manufacturing, service or tourism enterprise based on the best business opportunity from business ideas generated. 

1. TITLE PAGE

The information on this page should include the following:

· Name of owner/s

· Name of business (Bear in mind the form of ownership chosen)

· Business logo or emblem

Your title page is the first impression a financier (a bank) will get of your business plan. It therefore has to be set out professionally.

2.
CONTENTS PAGE

Give a list of the major sections of the business plan, including sub-sections and their respective page numbers. (This can only be done at the end)

__________________________________________________________
3.  MISSION STATEMENT 

List your goals and objectives for the business opportunity and give a motivation for each:

· Ensure that the goals and objectives you have identified are achievable.

· Consider what you would like to achieve in your business. This should not only be profit based.

4.
EXECUTIVE SUMMARY 

This must include the following items:

· Name of the owner(s)

· An appropriate name for the business 

· Type of business( service or trading )

· Address and contact details of the business.

· Name and describe your product(s) in detail.
· List the raw materials used to make your product.
· What is the estimated price of one unit of your product?
5.
FORM OF OWNERSHIP

Decide on a form of ownership for your business and give a reason for your choice.

· Select from a sole trader, partnership or close corporation. 

· Identify the Economic sector within which the business operates.

______________________________________________________________
6.
TARGET MARKET

Give a detailed description of  your target market

7.
STAFF STRUCTURE 


Describe the following with relation to your staff:

· The number of employees needed to run your business efficiently.

· Levels of skills of your employees (Who does what)

· Management structure of your business by way of an organogram. 

· Staffing costs (How will the staff be paid)

8. 
COMPETITORS

9.
Your business will be competing against other businesses.

· Who are your potential competitors and what are they selling?

· Do you see your competitors as a threat to your business and why?

· What are you going to do differently to ensure that customers buy from you and not form your competitors?

10. MARKETING PLAN

A marketing plan is essential for the success of any business, as it links the customer to the goods offered by the business. To design a good marketing plan you need to consider the four P’s essential to the marketing of goods and services namely:

· PRODUCT – how will your product benefit the customer and how will it be packaged.

· PRICE – what will the price range of your product be?

· PROMOTION- how will sales and advertising take place?

· PLACE – where will you be selling your product?

SWOT Analysis- Strengths, Weaknesses, Opportunities and threats 

____________________________________________________________

11. PRODUCTION PLAN

The following information needs to be included in the production plan:

· A diagram of the production process: Inputs       Process           Outputs

· Describe the Four Factors of Production used in your business.

· The cost of all raw materials that have to be purchased.

· Cost of labour (wages and salaries)

· A list of all the overhead costs (electricity, water, rent, transport)

· Total cost of production = fixed costs + variable costs

· Unit cost = total cost  / number of units produced

______________________________________________________________________

12.
FINANCIAL PLAN

This part of the business plan is of particular importance to banks that need to grant loans or potential investors. The following aspects need to be covered:

· Money needed to start the business- CAPITAL

· Total assets needed to start the business.
· Expenses that need to be paid for the first month.
· Total money that will be contributed  (adding together the two points above)
· Source of finance (where will you get the money eg. saved up pocket money or loan from parents.)
· Projected turnover for the first month.

· Projected net profit for the first month.

· Break-even point (BEP)

· Planned Cash Flow budget for the first two months.

13.      CONCLUSION

This component rounds off the business plan. Make sure you end on a positive note and include the following:

· Why do you think your business will be successful? (Incorporate some of the points of your mission statement.)

· Restate the uniqueness of your business.

· Give reasons why your business can be seen as a good investment to investors who might want to invest or even the bank whom you might want to request a loan from (viability, profitability)

________________________________________________________________________

14. REFERENCE LIST

A list of references or sources of your information.

Rubric to assess Business Plan

	
	1=Not achieved 
	2= Partly achieved 
	3= Achieved
	4= Outstanding/

Excellent achievement

	Technical Aspects 
Title page 
	Has not met technical requirements 
	Partly meets some of the requirements 
	Meets the technical requirements 
	Exceeds all technical requirements 

	· Table of

contents
	Has not met technical requirements 
	Partly meets some of the requirements 
	Meets the technical requirements 
	Exceeds all technical requirements 

	· Document Layout
	Has not met technical requirements 
	Partly meets some of the requirements 
	Meets the technical requirements 
	Exceeds all technical requirements 

	· List of sources/ references  
	Has not met technical requirements 
	Partly meets some of the requirements 
	Meets the technical requirements 
	Exceeds all technical requirements 

	Content 

· Mission Statement
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	· Executive summary
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	· Form of ownership
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	Financial Plan –

· Start- up Capital
	No start-up costs mentioned 
	Capital mentioned but no detail provided 
	Fair description adequate information 
	All costs mentioned and excellently explained and depicted

	· Projected cash flow
	Cannot analyse and categorise elements of cash flow 
	Partially able to analyse and categorise elements of cash flow
	Satisfactory analysis of elements of cash flow
	Excellent analysis all elements clearly and correctly computed

	· Overall financial computations 
	Needs considerable help when computing costs
	Makes error in computing but not that many 
	Can compute most costs correctly 
	All costs correctly 

	· Projected profit 
	Not able to recognise operating activities ( income and expenses / receipts and payments )
	Partially able to recognise operating activities ( income and expenses / receipts and payments
	Able to recognise operating activities ( income and expenses / receipts and payments 
	Excellent calculation correct projections for projected profit

	· Production plan
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	· Marketing Plan 
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	· Staff structure 
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	· Written Presentation
	Shows little or no understanding 
	Has some idea or understanding 
	Meets basic requirements 
	Shows clear understanding 

	Target Market 
	Has not identified and segmented a target market 
	Has identified but has not segmented 
	Has basically identified and segmented target market 
	Has thoroughly identified and segmented 

	SWOT Analysis


	Struggles to develop a SWOT analysis
	Is able to develop but has many flaws
	Meets requirements – developed basic SWOT analysis
	Excellent SWOT analysis – shows depth and thought.

	Timely submission 
	      1

More than five days but does hand in project within 2 weeks.
	2

Five days

Late 
	3

Four days 

Late 
	4 

Three 

Days late 
	5

Two days late 
	6 

One day late 
	7 

Handed in on time 










Total: 75 Marks

N B: TEACHERS SHOULD ALSO MAKE USE OF CURRICULUM 2005 ASSESSMENT GUIDELINES (FOR DEVELOPMENT OF RUBRICS)[image: image6.png]



Muneeb always had a way with money. He always saved his pocket money. Now he owns an investment company. He deals with millions of rands every day. People go to him because he’s honest and they know they can rely on him to give them good advice 





Annabelle always loved to dance. We’re so proud of her now she has her own dance group. There are 30 dancers in the group. They travel all over the country and next year they are going to tour Europe. She organises all tours and manages all those people





Vincent always enjoyed woodwork when he was a boy. People were always admiring the furniture he made. It was the best decision he made to start his own furniture business. If he promises a piece of furniture by a certain date, you van be sure to have it on that date.





Thakane deserves her success. We thought she was crazy to put all her savings into buying sewing machines and fabric. But she believed in herself and her idea. Now she can’t keep up with the demand for those school uniforms. She worked hard and people who work for her say she is very patient and fair





My brother, Enrique, has a successful fish and chip shop opposite the cinema in Main Road. I can still remember him saying one night when we came out of the cinema: “Look at all these people – I bet most of them would just love a packet of hot chips and fish to take home.” He’s had some bad times, like when they closed the cinema for a month for repairs, but he stuck it out.








Annabelle always loved to dance. We’re so proud of her now she has her own dance group. There are 30 dancers in the group. They travel all over the country and next year they are going to tour Europe. She organises all tours and manages all those people








Muneeb always had a way with money. He always saved his pocket money. Now he owns an investment company. He deals with millions of rands every day. People go to him because he’s honest and they know they can rely on him to give them good advice 








My brother, Enrique, has a successful fish and chip shop opposite the cinema in Main Road. I can still remember him saying one night when we came out of the cinema: “Look at all these people – I bet most of them would just love a packet of hot chips and fish to take home.” He’s had some bad times, like when they closed the cinema for a month for repairs, but he stuck it out.








Thakane deserves her success. We thought she was crazy to put all her savings into buying sewing machines and fabric. But she believed in herself and her idea. Now she can’t keep up with the demand for those school uniforms. She worked hard and people who work for her say she is very patient and fair








Vincent always enjoyed woodwork when he was a boy. People were always admiring the furniture he made. It was the best decision he made to start his own furniture by a certain date, you have be sure to have it on that date





“I have to choose the flowers at the market very early – I’ll send my sister to do that because I hate getting up in the mornings. If the customers want flowers in a special colour, I’ll just tell them that there weren’t any flowers of that colour. And if I get there a bit late it’s just too bad – I’m not going to kill myself with this job.


“A lot of other people seem to be doing the same work but it doesn’t matter. If It doesn’t work out, I’ll give it up.”





Leadership





Management
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